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[eplAndn

Yto B2B popketivyk xpnouuomolovvton epyodeion SLotpopeTikd amtd ouTtd TOu XPMOLULO-
ToouvTol oto B2C pdipketivyk. Egdoov wddpe yiow etoupieg SaaS eivol omuovtikd ol ek-
otpateieg pog va alomolodv kupiwg epyodelor Pnyrokol pdpketvyk. Avdueoo oe outd
ptopoupe va Bpoldpe avdAoyo e TO KOS oTOXO TOLO VOl TILO KLTIOTEAECHALTIKS OTMV TpO-
oéyyion vmodfyrwv medatdv. To mapdv dpbpo avalsl onuavtikéc Truxéc tov B2B pdp-
keTvyk kaBoc ko epyadeial otutol. Y to KopdTL TNC épevvac avdpeon oe 800 KavaAlo TTou
xpnotomololvton kotd kdépov oto B2B pdpketivyk B Siamiotdooupe oo texvikn CTA e-
{voL Lo ALTEOTEAEOUALTIKT OTAL KOWWVLKA SikTuaL.

Né&erg kAewdid: B2B pdipketvyk, SaaS, dnerokd pdpketvyk
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1 Ewororn

H avalftnon urodmeiov Tedatédv (prospecting) kow 1 a&lohdéynon Twv utodgfpiev Tedatov?

(lead qualification), kotodapBdver Sikatwpotikd piae Béom otn Moto pe Ti¢ To SVokoleg
epyooiec otn dadikaoiae B2B (business-to-business) [11] marketing communications. Tnv
péxpr mpdtvoc emoxn, étav Mmookt emikowwvial dev fToy akdun téco Sladedopévn, ol
puoikéc ekBéoeig euyepioewv (Tt.x. DEFEA 2023 - DEFence Exhibition Athens), fitav kbptog
TVAGvag Tou B2B prospecting. Méow avtdv twv ekbBéoswv emuxepfiocwy, oL opyaviopol
UTTopoUoay VoL YvwaToToloouv Thyv UTapgl Toug kol v cuvavtioouv urodfpiouc TeAdteg
katBdC Kol vou evioX 000UV TIC OXECELC EUTILOTOCUVNC e TOUC O uTtdpxovTeg TeA&TEC Kol

OUVEPYATEG TOUG.

1.1 H emppon the dnpLaknc emoxng oto B2B prospecting

H ¢norakd emoxn éxel emavampoodiopiosl Tov TpdTO e TOV OO0 Ol KATOUVOAWTEC KOl £TUL-
xewpnoelg aAMNAeTLdpoOV petad) toug. O edditeg, TAéov, éxouv gukoldtepn Tpbdofaon oe
TAnpoyopiec, kabdeg wmopolv va aflomotioouy Tic Texvoloyikéc e&elifelc kau to diadikTuo
otnv kaBnuepwr Toug {wh. Lnuavtikd va avoupepBel e M kpton tou Covid-19, mbBavédtota,
amotéeoe piol amd Tic LeYAAITEPEC TUECELC TIOV ETULTAYVVOLY TNV AVATITUEN TOU NAEKTPOVLKOV
eumopiov. Tawtdypova, emnpéace To PneLokd LAPKETWYK Kol Tig dneLakéc TwANoelg oe 6Ao
Tov k6opo, koBKC YLo k&Ttolo SLdo TN oL YuoLkéc AAATAETILEPAOELS HTOLV TLEPLOPLOMEVEC KOLL OL
dnerakéc Twhfoelg frav {wtikhg onpaoiog yia Tnv eTuPiwon Twv emyelpfocwv. To Pnerokd
pépkeTvyk opiletan wg M évvola TG TPodBnong TPoldVTwY KaL/1 UTNPESLOV O Suvntikouc?
KO UTLAPXOVTEC TEAATEC MECW SLABLKTUAKOV KAVAA®OV 1| TAATPOPHOV, OTwe SLadikTuakd
péoo evuépwong, LoTooEAIBES, KOVAALOL KOWWVIKTG BLKTUWONG, NAekTpovikd Tarxudpopeio ko
EPOLPILOYEG.

2TV TPAYROTIKOTNTA, HéXPL TPOoPATA, TOANEC opyovdoEelg TioTevay 6Tl To YnLakd
pépketvyk eivon xpfowo pévo v tig euxetpfioeig B2C(business-to-consumer)[21]. Mo o-
vookdTnom omd Ty akodnuoik kowdtnto Seiyver 6TL, Tapdro mou to PnLokd PEPKETIVYK
oto B2B povtélo siva e§oupetikd onuoavtikd, uvmdpxel pkpdc aplbudc dnpootedoewy Tov o-
vapépovton og autd [12], tdéoo pdAlov oe vEOOUOTATEG ETILYELPTITELG TTOV SPOLOTNPLOTIOLOVVTOLL
oe atéc Tic ayopéc. H mAstovédtnta tnc urtdpyxovooac PBupAoypapiog, oxetikd pe to PnpLokd

né&pkeTvyK, eoTidlel oe peydhoug opyaviopoie ko emyepfioes [13]. ‘Etor, n dnuovpyio

ITorprol sivor oL TteAdTES OL oTtoloL X0UV EKBNADOEL EVBLOPEPOV VLA TLC UTNPESTEC LOKS, YLOL TP ALBELY L
éxouv {ntHoel Tpooyopd, éxouv kheioel pavtefol yia var ou{nthioouv Tig avdykeg Toug K.oL.

2reNdTec IOV eVBLOLPEPOVTE YL TIC UTNPETieC pac, alN& Sev éxel akdpn artodeifel 4t eiva TpdBupoc va
Tpoxwpnoel oe ayopd. Mo Ttapdderypol, £xouv emioketel Tov LoTdTomd pag, £€XOouv eyypapel oto newsletter
K.OL.



vTtoAPLOV TEAXTOV Kol 1 PEATIWON TNEC TOLOTNTOC CLUTMV OLVOLPEPETOLL WC LA AlTtd TLG KOPU-
paiec mpokAfoeig oto B2B pdpketvyk [14]. To ¢nprokd pdpketvyk amotelel amopaitnTy,
TAéov, Texvohoyia yLal Tig eTLxElpnoelg TtpokeLévoy va BEATLOO0UY TNV aTtddooT Ko TV o-
va&mtuél Toue, kabdg Toug eTiTpémel va Tpooeyyioouv TeplocdTepouc SuvnTikoic TeA&TEC KO
ayopég Tov drocpopetikd Ba oy ampdotteg edv Sev uTpXE O TOLYKOOLOTIOINILEVOG KOGHOC

kot to Stadiktvo [15].

1.2 Customer’s Journey

Extéc amd tn dnuovpyia vtodhpLwy Tedatdv AapBdvetol vtddn ko to TaidL Tou TeEAdTY
(customer journey), kaBdg amtd TV OTTLKY TWV SUVNTLKOV TEAATMOV, 1) TTAPOXH TWV OTOLXELWV
ETULKOWWVIOLC TOUG, OTOV TWANTH, WG ovToAAaYT, yial k&TL Tou YpetdlovToal sivor éva ard To
TpOTA oNuela, Tou TaLdlov Tou TEA&TN dTou and SuvnTikdc yivetaw vtodfgiog TeAdtne. To
Ta&idL Tou et opileTon, we o oslpd amd eite dadikTvakd, eite ektdc oOvdeonc onueia
etocpric Tovu XtiCouv TNV eTkowwviot petadd pog emwvupiog ko evdg TteAdtn. H dnuovpyia
vTtoPfpLwv TeAaTOV sivan éval onuovtikd Bépa, kabhe éxel Slaiotwbel 6TL To PnLokd pdp-
keTwyk ortotelel Paotkd pépog autiig ko Ot uTtdpyel Yo vor cuEfioet Tig TwAfoeg. H ako-
Snuotikn BuBAloypopial Bprike Tpelg TpooTTikéc oXeTIKE e TN Snovpyio vtoPfLwy TeAaT®dV,
oL oTtoieg eivall BLOKNTLKEG, TEXVIKEG KoLl OXETIKEG e To LdpkeTwvyk. H Snuovpyio vtodhpLwv
e ATV oplleToll wg ol poakpoxpdvior dtadikooior, otn Stadikoioior Tou pdpkeTvyk, XpMoL-
MOTIOLEITAL YLt TNV TPOTEAKUOT SUVNTIKGOV TEAXTOV HECW TNG AVATTUENG OXECEWV KAl TNG

YVWOTOTOINONG TNG EMWVIRioG Tpokelpévou vor actoktnBolv tar oTolxeio emkowwviog tov.

1.3 Emuokémnon tov povtélov Stoevopnc AoYloptlkob w¢ vrtnpeoioe (Saas)

To povtého Siavopric Aoylopkol wg utnpeoia (SaaS, Software as a Service) emitpémel oToug
XpHoTec val ouvdéovtou Kol val XpnouLotololv spapuoyéc Tov Paoilovton oto cloud ko Ttpo-
opépel kaBolkn mpbdoBaon oe pa vmnpeoio péow tou Atadiktdou [5]. Mapéxel TANpogo-
plakd cuoThuoTe Tow otola Sev yperdleton, 0 TEAXTNG VoL £YKATAOTHOEL OTO UTTOAOYLOTLKS
Tou VALK ko wtopel vau éxel tpdoPaon, oe autd, péow tou Sladiktiou. Aol To Aoylopkd
IOV TpooWépeTal W¢ uTnpesia, vrootnpileton amd SiakouloTéc TNC etauplog Tov to Tpo-
opépel. To SaaS, uoBeteito ohoéva ko TeploodTepo ATd eToUpiec AOYLOULKOD, LG KOl TO
MOVTENO KOTEXEL ONUOVTIKE 0@éAn Tou cupfdlouv otnv sukordtepn Siavour, SLétL Sropépel
atd o Topadootokd povtédo eowteptkfic eykatdotoong (on-premises), SnAadh 6Tl To Aoyt-
opukd aviiket, @uloeveiton ko Sroryetpiletan amtd tov (do tov teddtn. Evd oto SaaS avikel,
puhoeveitan ko Srayepiletan amd e§wtepikoig Ttopdyoug ko Ttapadideton otov TeAdTn pLéow

Tou ALadlktiou we vmnpeoial.



1.4 H paydoioe avéttvgn tov SaasS

Kabbde m xphon tne texvoroyiog téoo oe atoplkd 600 Ko o 0pyoVwTIKS eTtimedo avénom-
ke, uENOnke ko 0 apLBudC TV £TALPLOV TTou Ttpooépouv PngLakéc AVOELC Kol TIAXTPOPIEC
vt ké0e €idoug okomove. H Gartner 8MAwoe to 2019 étL 0 kA&Sog Tou SaaS O avarrttuyBel
kot 30% etnoiwe. H dvodoc tou SaaS, yivetow owoOnth and tov avavduevo dyko ko tnv
Towkhiat Twv Stabéolpwv Aoewv SaaS [7], tn poySaior adEnomn Twv XpnoTwdv SNUo@AOV Te-
xvohoytwv SaaS (m.x., Zoom, Slack, Dropbox, ko HubSpot) ko Tig acvokorteuBivoeig TodGOv
pokpdPLwv etapldv Aoyopkou (.x., Microsoft, Oracle ko SAP), Tpog tar eTLxelpNLOLTIKS
povtéla SaaS. H Gartner to 2020 [6] TtpoéPAede 6T TaL TorykdopLa 0080 TWAHOEWY TWV TraL-
pdxwv SaaS Ba Eemepvovoav toe $140B to 2022 (amd tar $105B to 2020). Mévw atmd to 70%
TwV POPELOALEPIKAVIKOV ETOUPELDV £XOUV 18N epappdoet Texvoloyieg SaaS [8] kou TtoANég atd

Tic umtdhoiteg etoupieg e&etdlouvv to evdeydpevo val To kévouv.

1.5 To Bookd yopakTnploTtikd Tov SaasS

To Saa$S, Mowmdv éxeL oplotel WG ULt £QopLoy) i UTNPeoiot OV AVATITUOOETAL OO £val
kévtpo dedopévav péow evdg Siktiov, Ttapéyovtoag Tpdofaom ko xpfomn e Bdon o eTovo-
AopBovédpevn xpéwon, 6mou ol xpfoteg ouviiBwg evowkidlovv T epappoyéc/vnnpeoieg atmd
évav kevtplkd apoxéay ([2], oeX. 476). To SaaS pmopei va BewpnBei wg o e&ENEN tou
povtélov mapoxnc utnpeotwdv epappoywdv (ASP, Application Services Provision). [Mpoxwpd
woTtdoo, éva Pna Tapamépa ard to ASP ko Baoileton otn XpHoT LPXLTEKTOVIKGOVY TTOANGDV
evoikwv (multi-tenant), emtpémovtacg tnv kowt xpfion vrodopdv. Emiong amotelel to vdn-
Aotepo eminedo vmnpeodv Cloud Computing (CC), o omoieg eTuTpémouV TNV ALTOLAKPUOLEVT
xpfon emyelpnpatikadv epapproydv [3]. To SaaS kupaiveton amd pio oA autopatonoinon
ypopeiov éwg To oUvBeTEG PopOYEC TIPOYPARUATIONOU eTaupik®dv Tépwv (ERP, Enterprise
Resource Planning) kou Siaxeipiong oxéoewv pe mehdteg (CRM, Customer Relationship Man-
agement). To povtélo tipoldynong tov Baoileton ouviBug oe TokTikég TANPpwWHEG Ttou KaBo-
piCovtou ot tov aplBd TWV XPNOTOV KO TIC CUYKEKPLLEVES AELTOVUPYLKOTNTEG IOV XPNOLLO-
TooUvTal. To apyikd kboTog evolkioomng SaaS eiva cuyxvd apeAntéo, kabog oL Teploodtepol
ToLpoXelc Aettoupyolv e éval ovTéAo cuvBpopunTIKOV £068wv, oTo omoio o Topoxéac Xpe-
Qvel poe unviaiioe ouvdpopn, oupteptdauBavopévng, ToAréc popéc, wog Swpedv dokiuaoTikic
TepLddou, yio Toug véoug melditeg [10]. EmuimAéov, m eykatdotoon Kou 1 Tpooapuoyt) Tov,

Saa$, slvou oxetikd ypryopn ko £0koAn [9].



1.6 To opéAn tneg vioBétnong tov SaaS

Tol TAPATAVE XOPAKTNPLOTIKE dLapopoTiolov TNV vobétnom twv texvoloyLwv SaaS amd tig
o apadoaotokéc Texvoloyieg, kabmeg o avtidapBavépevoc kivduvog petatpémetol, amd TNV
Thovr amdAeto emevBupévou kepaaiov, otnv TOoVY oAl eukoupldv Tou oxetilovton
pe to SaaS ko otic kaBuotepfioeg otV LAoToinomn Twv wyelel®v Tou Tpoopépouv. O
unnpeoteg cloud, émwe to SaaS, éxouv avattuyBel paydoio ko £xouv avTikatooTHoEL évay
afloonueinto aplbud Tapadooiakdv Tpoidvtwy Aoylopkol. ‘Exel yivel éva Tutiké povtédo
TapdSoomc yLoL TTOANEC ETILXELPNILALTIKEC EQOPLOYEC, OTIWE O XPMILOLTOOLKOVOULKOC oxedLalonde,
o etoupkdg oxedaopde mépwv (ERP), n Siaxeipion avBpidmvou Suvopikod (HRM, human
resource management) 1 n Sioyeipion oxéoewv medotdv (CRM) ko &Ma. To SaaS otoxebel
ot duvaTdTNTa KALLEKWONC Héow SLadikTOou, £TOMEVWC OL eVEPYELEC UALPKETVYK UTTOPOUV
va. BewpnBolv Biapopetikéc o clYKkpLon e Tic Topadootokéc etaupiec. o Toug Adyouc
auToVE, oL opyaviopol evBoppivovTtan va Ttopadeitouy, Tuxdv, eTipulokTikéc okédelg kol va
AopPdvouv yphyopec amogpdosic viobBétnone, mpokelpévou va aflomolicouv To uTokeipevo
Suvoukd twv texvohoyldv SaaS. O teploodtepeg, amd Tig Tadopoditikeg Adoelg AoYLoMKoD
eowteplkhg eykotdotaong (on-premises) yia B2B mpoogpépouv mAéov ko éva povtého SaaS,

kaBa¢ oL etoupiec petaPaivouv o VPPLELKS Kou dnudaoto cloud amd LBLwTLKA kKévTpal Sedopévwv.

1.7 Katnyopicg povtéAwv SaaS pe Béon tnv ayopd

To povtéha SaaS pmopoldv va katnyoplomolnBodv avddoyo pe tTnv ayopd oTnv omoic M

ekdotote etaiploe otoxevet, SnAod1:

1. B2B (business-to-business) SaaS: emuyeipfioeig, Tov Tpoowépouv uTnpeoiec Aoylopt-
koU oe dMec emuyephioslc. ‘Omwe m Salesforce mopéxer CRM Aoyiopikd yiow motkidou

peyéBouc emuyelpfosic.

2. B2C (business-to-consumer) SaaS: emuyeipfiocig, Tov Tpooépouv uTtnpeoisc AoyLouL-
KoV oe katavalwtés. ‘Omwe to Spotify Topéyel umnpeoieg pofig LOVOLKTG O KOLTOLVOL-

AwTéc

3. C2C (consumer-to-consumer) SaaS: emiyelpnoelg, TOU TPOCPEPOUV UTLNPESiEG AoyL-
OMLKOU, TIOU ETILTPETIOUV OTOUC KUTAVOAWTEG, vol aAANAeTSpolv petald toug. ‘Omac
N TAaT@béppa Airbnb, Tou emitpémel o kaTAVAAWTEC VoL VOLKLALOUV KATOUAVUOTOL OF

&ANOUC KATOUVAAWTEC.

4. B2G (business-to-government) Saa$S: emuyelphoeig, Tov Tpoopépouv uTtNpesieg AoyL-

ouko¥ ot kuBepvioeil. ‘Omwe n GovTech Ttopéxel uttnpeoieg Aoyiopkod oe kKuBepvnTikéc



uTnpeoieg

5. G2B (government-to-business) SaaS: smyelpnoeig, Tov Tpooépouv uTtpeoieg Aoyi-
ouLko¥ o eTxelpfoelg attd pépoug tng kuPépvnong. ‘Omwg n US Small Business Admin-

istration Tapéxel umnpeoiec Aoylopko) oe JUKPEG ETILXELPTOELG.

6. G2C (government-to-consumer) Saa$S: emiyelphoelg, Tov TPooPépouv uTnpeoieg Ao-
YLOMLKOU ot KaTavadwTéc attd pnépoug tne kuPépvnone. ‘Otwe 1 Internal Revenue Service

TLOLPEXEL UTINPEDLEC AOYLOWLKOU 08 KATOUVOAWTEC amd pépouc The kuPépvnone.

Mo k&Be pioe amd Tic TapaTdvw, emxelpHoelc TopoxNC UTNPECLOV AOYLOMLKOY, givoll KOTEA-
AnAo TpoTtoToLNpévES Kol oL TEXVIKEG APKETVYK Tiou vioBetoldv avddoya pe To kowd oto
omolo amevBivovtal. XTm ouykekpuuévn gpyooior, Ba avaduBolv Texvikéc LapKETVYK TIOU

xpnotpomotovvtol otic B2B emiyelprioels.

1.8 Xkomég kou otoyobfeoio

H egpyaoior meplypdpel Twe Lol eTowplol LAPKETVYK, 1 OOl SpOLOTNPLOTIOLEITOL OTOV TOMEX
twv B2B SaaS smyepfioewv tou xpnuotootkovoutkol kA&dov, avalntd vrtodrploug tehdtec,
TLWC TOUC METATPETEL OE TIEAKTEC Kol €V TEAT Ttwe Toug Ponbdiel e Tic umnpeoiec Tng. Lkomdc,
™G ovykekpulévne perétne, eivow n Pabitepn kotavénon touv mog o B2B SaaS emuyepfiosig
ATLOKTOUV Véouc TieAdtee, SnAadt T dnuovpyodv utodfiproug TteAdtec ko TTdC To PnLakd
pdpketvyk PonBdel oe aruth Tn Sradikaioion. Telkde otdyoc Tne epyaciog stvo n dnuovpyia
evoc YAopupol 081 Y00 e oplopévec aTd TiC evépyeleg Tou TipéTiel vor akoAouBroel pia eTouplol
pdpkeTvyk Tou attevBiveton o B2B SaaS etoupiec otov kAESO TwV XPNLOTOOLKOVORLKOV VoL

Bpet meAdtec ko Tw¢ pTopel va BonBfosl autoldc Toug TeEAdTEC.

1.9 To ocOyyxpova epyaleio Tov B2B pépketivyk

KaBdg tor péoa kowwvikfc Siktiwong amoteholv TAéov aTapaitnto epyaleio yia to B2B
pépkeTvYK, oL eTyelpfioetg, aglomolobv mAaTdpuec dTwe Tto Facebook, to X ko to LinkedIn
Yol vou evioX0oouv TNV eTiLkowwviol e Toug TeAdteg, kobdc kol yLal vor Ttapéyouvv TAMpo-
poptec, vou Tpowbouv Tpotdvtal Kol uTNPESiec, vo. VROV TNV AVALYVWPLOYLOTNTO KOl TN
PN TNC EMWVURiaG Toug ®ote, TeAkd, va BeAdtidoouv Tic emddoelc Tng emxelpnofc Toug
HEC® TNG ATOKTNONG TEAXTOV, TNG dNuovpyiag vtodnpiwy Tehatdv, Tou upselling ko tov
cross-selling [28]. Qotboo, pokeipévou oL eTuxelpfioei B2B v xpnoyuomotodv aoteleopo-
TIK& TAL LECOL KOWWVLKTC SLKTOWONE WC epyaAeio LApKkeTVYK, eivol acttocpaltnTn M avaryvaidplom

¢ Tapovoiag TEAXT®OV o auTég Tig TATPOppeg [28]. Mopd tnv adénom tng xpHong Twv



péowv kowwvikc diktiwong and tig B2B smuyxesipriosig, ouvexiCouv va avtipetwmi{ovv onuo-
VTIKEC TIPOKANOELS OTT dNULOVPYILOL EAKVOTLKOV UNVURLATWV TIOU TIPOTEAKUOUV ALTLOTEAECILOLTIKA
toug ehdteg [29]. Mopdro Touv N adAAnAeTidpaion pe Toug TeNdTeG elva ONUALVTIKY YLoL TOV
koBoplopd g emtuyiog g mopeiog ot péoa kowwvikng Siktdwong [28], Aiyeg épeuveg
éxouv eTkevTpwbel oToug uMYoVIopoUg TTov 08Nyolv oTNV ATOTEAECUATIKY AAATAETISpotom
TV TeEAXTOV pe Tic B2B emuxeprioeic ota péoa kowwvikng diktiwong. H mapovoa peAétn
AVTILETWTIL L auTd TO KEVS TNG épeuvag TaPouoLAlovToG OPLOKEVEG ALTLOTEAECILOTIKEG TEXVL-
kéc PneLokod LAPKETVYK YL TNV amtoteAeopotiky Topeta twv B2B emuyepficewv ota péoa
Kowwvikfg diktiwone. H katavédnon auth amotelel onpavtiky BofBeia yia tig B2B emuyet-
PNOELG YLOL VOL TTPOTAUPLOCOUV TLG OTPATNYLKEG TOUG OTA LECO KOWWVLKNG SIKTUWOTG e OKOTLO
va. Bedtiooouv TV aval{HTNoT SUVNTIKOV TEEAXTOV KoL TNV LETOTPOTY TOUC OF TEALTEC, ME

aoTéAeopo TV adENon Twv TwAfoewv ko Twv eo6dwv [29].

1.10 ZXtpotnyikég B2B marketing

Mo tv Snovpyio g amotedeopatikic ekotpoteiog Ba Tpétel va tponynBodv Tapadoyéc
kol Sramiotooelg oL omoteg Bal kaBopicouv Tnv o e oTpatnyikic. Mo avalutikd: O Nanji
[19] urtootnpilet 4Tt ToL TiLO ATLOTENECUALTIKE £pYOAELL YLOL TNV ATLOKTNON SUVNTIKGOVY TEEAALTOV,
otnv B2B ayopd, sivow ou epmopikéc ekBéaeic, To Sladiktuo ko To NAskTpovikd Toryudpopeio.
Kabde 1 ayopd mepvdel amtd didpopa oTddial, T KavaALd HéCW TWV OTOLWV OL ALYOPALoTEC
Aok ToVV TANpoopieg aAA&dlovv. TTnv apxm cuAAéYouv TIANpoyYopiec aTd KOWwWVLKE dikTua,
To Sladiktuo ki émeta PaoiCovton oe ecwtepikéc TANpopopiec. Mo ouykekpiuéva, SnuLovpyo-
Ope brand awareness péow kKowWwvkV dkTOwWV, 08N YoUue kKivnon otnv LotooeAido Tng eTapiog

kol 0 UTtoPfpLog TeA&TNG épXETOL OF ETALYPT e EKTIPOCWTO TNG ETOUPLOG JLOLG.

1.11 Blogging

To blogging anoteAei loyupd epyadeio yio To B2B marketing, piog kow eTitpétel Tnv Ttpoocék-
on SUVNTLKOV TEAATOV TOV elvall eEATOMLKEVLEVO TO TIEPLEXOIEVO OE CUYKEKPLUEVEC ALYOPEC.

Méow tov Blogging oL etaupleg ocvaptovv:
1. &pBpa thought leadership

2. ekmoudevTikd VALK, yial va avadei&ouvv tnv e&eldikevon Toug oTnv ayopd Tou £xouv

eTulé€el (content marketing),

3. mepLexduevo oXeTIKS e T eVBLALPEPOVTOL TWV TEAXTMOV TOUC.
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Mo tapdderypor 1 HubSpot xpnoyotolet to blogging yiow tnv Snuovpyio Tepiexopévou oxeTL-
K& [LE TO MAPKETIVYK, TLC TWAHOELS KOLL TNV ETILXELPMULOTLKOTNTA. Puoikd yiow val eivol @ukTh 1
TpooéAkuoT SuvNTik®OV TEAXTOV péow Tov Blogging amtauteiton apketdg Xpdvog Kol LkoevdTnTeg

XpHone cwotol Aelhoylou kol pdpkeTVYK.

1.12 Email Marketing

Akdun ko ofpepa, To email marketing Tapapuével vl ATLO TOL TWO ALTLOTEAECLOLTLKA £pYOLAELDL
dneLokol PLEpKETIVYK TOV, OL ETILXELPTOELS, XPTOULOTIOLOUV Yial val Tpowbhoouv T uttnpeoieg
Toug o duvnTikolc, uttodfiyroug ad& kol 1§81 vTtdpyovteg TeAdteg dTory yivetow e TV &deta
TOu TaPaANTTTY Ko TNV TtapoxH Xpfouou Teptexopévou yia autdv [27]. Tuvdéetan dpeoa
pe tnv emidpaon otic TwAfoelg, Tic PpaxunpdBeopec oxéoeic ko Bonbdel otnv otkoddunom
pokpoTpdBeopwy oxéoewv He TNV AVATTUEN TNG ewvupiag. To email marketing atote)el
xphoo epyaleio otn Sradikaoio emikowmviog ko eivor actacpaitnTo va ypnoiomoteiton, and
Tic eTuyelpfioetg, edv BéNovv va tpooeyyioouv véoug Suvntikoig tehdteg. To TeplexSpevo Tov
email Tpémel val eiva eETOpKEVEVO LVEAAOY L UE TIC CUMTIEPLPOPEC KOl TLC XLTLOULTHOELS TOV
TopoAfiTeen [27], apot étol pooépel pia aloBnom eldikfg petayeipiong oe autdv, deixvovtag
Tou 4TL kaTtavooUpe to TPdPANUa Tou avTipetwTiel ko wopolpe vo Tov fonbficouue va To
emAboel. To email marketing éxer vPNATY atodotikdTNToL AdYW TOU OYETIKA XoLunAo¥ kdoTtovg,

Tou umAoU conversion rate Kol TNC EEATOMKEVLEVIC TIPOTEYYLOTC.

1.13 Influential Marketing

To influential marketing avapépeton 0TV TPAKTIKY LECW TNG OTLOLOLG OPYOXVIOWOL KO ELLTIOPLKE
ofuota ovvepydlovton pe emheypévoug influencers otal péoa kowwvikfic SikTdwong yio val
SnuLovpyfioouy kou /% v Tpowbfioouy Teplexdpevo, otoxevovtag Tdoo Toug akdbAovBoug Toug
400 ko To kowd Twv etouptdv [32]. O topéag tov influential marketing otig HIMA extyiOnke
6t eixe a&ioe $8B to 2019 kou evdéxeta vau prdoel ta $15B péxpl to téhog Touv 2022 (Business
Insider, 2021). Av kou To peyaitepo pépog avtic tne adiog Bploketaw otnv B2C ayopd, Te-
pimov To 15% tng B2B ayopdic aoxoleitan pe mpoypdupata influential marketing, tow omoio
paivetal vou actopépouv déka wopéc vdmidtepn ROI amd tic mapadooiakéc poppéc dnprokod
népketvyk [32]. To B2C influential marketing teiver voo eotidler otn dnpdota elkdva tou
influencer (8nAad, T Yokt eppdvion, T YHun ko to LéyeBog Tou kool Tou), kabme ko
oTig Yvoelg tov influencer oe évov ouykekpuuévo topéa, dmwg M péda 1 tor Touyvidia [32].
AvtiBétwc, Bavikée yio B2B influential pdpketvyk, influencer eivou omoloodfimote éxel emip-
po1} oTov eTLXELPNATIKS KOOWO, &vBpwTol pe eutelpia, e LoXvpés amdelc ko £Xouv KaAég

yvooeg [32]. Xto B2B influential marketing Aoutév dev avaryvwpilovton wg kartdAAnhot in-
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fluencers, ot (8ol Tou amaptilouv ko to B2C. Yto B2B influential pdpketivyk aliomotodvton
téoo internal (T.x., epyalduevol Tng etaupiog) doo kaw external influencers (1.x., Tehdteg, e
TANpwic Tpowbfoeig atd Tpitoug) yia TV dnpovpyio TepLexdpevou pe otdxo TV ovdmTudn
oxéoewv euTioToolvng He éval eupl wdopo evBlapepopévav. ‘Ooov apopd T Tl TANPWG
Tpowlnon amd tpitoug, onuavtikd vor avorpepBel Tweg Yo TV eTTUXiA TNG KAPTEVLIOG, ©
influencer wov Bat eAéEoupe, yiow Tnv B2B ayopd, pémel va éxet emippon oe awth. N ma-
pdderypal av BéNoupe va Tpowbiooupe TNV SlolpMULoTIKT LoC eToupial TTou dpaoTnploToLsito

otov kA&Bo tou B2B Saa$, dawvikd Ba fitav, va pooeyyicoupue:
1. WBoktiteg eToupLodv Saas,
2. Bokthteg blog Tov dnuovpyolv, oxeTikéd e to SaaS,, meplexduevo kabog
3. oTmolovdnmote AANO 0 oTolog éxeL £TLPPOT) OTO KOWS TWV SUVNTIKAOV HLOLG TIEAXTOV.

AudétL to kowd Tou Toug akolouBel Ba eivow eTtiong dpeoa cvoxetiopévo pe Tov kAGSo Tou

SaaS ko kot Téoa mhavéTnTa ot B4houv val SLoupMLeTOUV.

1.14 Online Branding

Ou Kaplan kow Haenlein [24], toviouv 4t ou emaryyehuotieg tov B2B pdpketvyk xpmotpo-
ToloUV Tal PECO KOWWVIKNG SKTOWOTNG, OTLG OTPATNYLKEG TOVUG, YLOL VoL SNULOVPYTNIOOLV pLa
povadikn tawtdtnta emwvupiog [23]. ‘Emeta, xpnouwomoodv tThv emwvupion outh yior vou
korteuBivouv eTiokedyudTNTA OTOV LOTOTOTO TNC £TOULPLAC TOUC, ALLEAVOVTAC ONUALVTIKE TNV
OLVOLY VWPLOLLOTTTAL TNC eTwVVpiag Taykoouiwe. Emiong, Sievkohbvouv tn ouvepyoaoio evtédc
Ko HeTagl Twv opyovtopdv [22]. Autd éxel Betikd avtikTumo oTnv Kawvotopior ko TN So-
xelplon mpotdvtwy, kabodg pmopel vau o8nyHoel oTNV AVATTUET KOUVOTOUWY TPOoPOP®Y, OL

OTolEC [E TN OELPA TOUG ULTLOPOUV VAL TLOLPEXOUV OF HLOL ETOLPLOL CLVTALYWVLOTIKO TAEOVEKTTLOL.

2 O pbéAiog Tng eTukowvwviog oto B2B péapketivyk

H Siadiktuak® aAANAETSpoLon TTPOCPEPEL, OTOUC ETIOLYYEALOTIEC TOU MAPKETVYK, TCOAUTLUN
avatpooddtnon [24], n omoic, Toug emiTpémel va Tpoooppélovy kaddTepa TIG uTnpeoieg
™G eToupiog oTig ovdykeg Twv TeAatdv. H ypnon péowv kowwvikfg Siktdwong yio tnv e-
Tikowwvio petall twv B2B emuyelpfioewv eTTPETOVY, OTOUC ETOLY YEALATIEC TOU APKETVYK,
va. dlatnpfioovv otevéc oxéoelc pe Toug TeAdtec Touc. Autd oupPaiver, emeldh pio evepyd

Sradiktuaky Topovaio Snuiovpyet Tnv avtiAndm 4Tl 1) eToupial stvar Lo kKOVTA oTOoLC TLEAdTEC
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TNG, YEYOVOG TOV €XEL WG ATOTENEOUAL HEYAAUTEPT eUTLOTOOUVY Ko Tiotn [25]. H amtotede-
opatiky Sloryelplon Twv oxéocwv pe Toug TeAdTeg, 1 epTiLloToovn TTovu SnpLovpyeiton pmeTodd
Twv B2B melatdv ko M miotn amotelodv Pooikd otouxeiol yior eTutuymuéveg ouvaloryég
B2B mov, pe tn oclpd Toug, cuvdpduouv oty adEnon, TV TWAHoEWV Ko TNS amddoornc
emévBuong (ROI, Return On Investment). Ou umtdpyovteg Tehdteg eiva onNpavTikéTepoL, ottd
Toug meAdtec Tov ebvall véoL ot eTaupla ko 1) BeAtiotomoinom tng ouvepyaoioc poll Toug
glvou aeTtoepodTnTn Yo T peytotoroinon tne adiog tne etaupiog [18]. H ppovtida umapydvtwv
TEEAXTOV ETUTPETEL TNV KAAUTEPT KALTOVOTOT TOU TEAXTT), TNV £0pe0T TIOAUTLLWY TIATIPOPOPLLV

KoL TV avTiANdn Twv oTédXwVv Kol TOu OpdLoLTOC TOV.

2.1 Toa oVyxpova epyaleiot Tov PNPLAKOD UEAPKETIVYK

To pEoo KOWWVLKNG SIKTUWOTG £€XOUV LOVASIKA XOLPAUKTNPLOTIKA 0 OUYKPLON MLE TLGC TLOLPOL-
dootakéc povopepeic nebddouc emikowvmwviag, 6w 1 TAedpaon, To padldbpwvo, oL Tvokidec,
TOL TLEPLOBLKAL KOl TOL eVNUEPWTLKA SeAtio. To mapadooiakd pdpkeTvyk 8ev Tpooépel Tnv
{droe oppidpopn aAAnAeTtidpoon pe ToL péoa kKowwvikfic SikTOwoNg, Tl oTmolal eivoll TLo Te-
Xvohoytkd e&ehypéva [26]. To péoo kowwvikfig Siktdwong emitpémouvy TN dnuovpyior ko
TNV KowN XpMOT TePLEXOEVOU e BLALPYOoPOUC TPOTIOUG KAl LE BLOLPOPETLKOUG EVBLALPEPOILEVOUC.
H akadnpotiky épeuvar éxer Seiel 6TL Tal péoal KOWWVIKHG SIKTVUWONG XPNOULOTOLOOVTOL YLOL
ToAé¢ Spaotnpldtnteg oto B2B pdpketvyk [22]. Luykekpuyuéva, éxel amoderxBel bt oo B2B

marketers LECW TWV KOWWVLKGOV SIKTOWV:
1. mpooeyyilouv Suvntikoic TeAdtec
2. toug pooehkbouv [23] kabdg eTiong
3. ouoPiyYouv KoL TNV ETUKOWWVIGL TOUG [Le UTLEpYOVTEG TeEA&TEG,

1 omoia eivail kplowun otnv B2B ayopd.

2.2 Méoa Kowwvikig diktuowong i B2B péapketivyk

O etoupeiec xpnopuomoobv mhatpdppeg dnwe to LinkedIn, to X, [26] to Facebook, to Insta-
gram, to TikTok, to YouTube, ko tow blogs yiat vat aAAMAETULEPAOOUVY e TOUG KATAUVUAWTES
toug [30]. Kdbe totéTomog kowwvikng SikTOwong éxel T Sikd TOu LOVALBIKAL XOLPAKTNPLOTL-
ké, kouAtoUpeg ko kavdveg, Tow omola emnpedlouvv Tov TPOTO e Tov oTolo oL eTolpsieg Ta

XPNOULOTIOL00V atvdAoyaL e Tov ekdoTote okotd Tov BéNouv val ety oLV.
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2.3 LinkedlIn

To LinkedIn eivoi 1 o Snpo@iAfic ko TOAUTLUT TIAXTPOP.OL KOWWVLKNC BIKTUWONC YLoL TOUG
B2B marketers [31] mopéyxovtag évav TpdTO yiow TG eToupeieg vo ouvdécouv TNV eToupikn
TOUC TOUTOTNTA e TO eToplkd Toug kowd. Amd tn dnuovpyioe tou to 2003, to LinkedIn
éxeL avottuyOel oe TANOVord Tepimouv 950 ekatoppupiov Xpnotdv. To LinkedIn mpooehkiel
ekorToppOpLo eToupeieg, pe mepitov to 99% oautdv va kactnyoplototovvton wg SMEs [31]. To

LinkedIn xpnoipuomolobv:

1. ou 8evBuvtéc Twv SMEs B2B yia vau ouvdéovtou, guvophovv kol Snuovpyolv oxéoelg
petal toug, ko ouvepydlovton pe EUTOPLKA CHUATAL OTOUC KAASOUC TOUC Ylal vou

péBouv ko var awvartetuyxBodv poli
2. oL TV ekToddevon Twv o HPLWY TEAATOV Toug
3. vy Vv mpooéyyion vroPfpwv epyoldpevev [26] alAd ko
4. TpooéyYLomn SUVNTIKGOV TEAXTOV.

Mo mapdderypo, n Oracle xpnowwomoletl To LinkedIn yiat vou Tpooeyyiler duvntikolg TeAdteg
Tou kA&Sov tng TAnpoyopiktig. H Suaxeipiomn evde mpowil o etoupiog oto LinkedIn propet va
xperoeotel xpbévo kabog Bo tpéTel val Snpootedel TOLOTIKS TepLeXSLevo, TO oTtolo, avadetkviel
v e&eldikevon tng otov kAddo mov Jpaotnplotoleitan. e avtd Yuokd Ponbdve ov et
AP Stopnuioslc oL oToieg emiTpémouv oTnv eTaupiot va otoxeboel e okpifela To target

audience tng.

24 X

To X givou piow amd tig o dnpogiieic kou dtadedopéveg vnpeoiec microblogging malykoouing
pe Pdon toug evepyoig xpfioteg [30]. To X, to omoio &ekivinoe to 2006 wg Twitter, éxet
KOLTOLPEPEL VOL CUYKEVTPWOEL TtePLoodTeEPOUG attd 528 ekatoppdpla evepyoug unviatoug Xpnoteg
Ko VoL SLOEKOLTOMOPLO LOVOLBLKEG UNVLOLLES ETILOKEPELC OF LOTOTOTIOUC E EVOWRATWOIEV tweets
[30]. Meta&d twv etoupeidv Fortune 500, to X eivow m dedtepn mo dnuo@dfg TATPSOppAL
petd to LinkedIn [30]: To 88% twv etoupelddyv éxouv hoyapiaopois oto X [19]. To 87% twv
eToupetv B2B otn Bépeiow Apepikn kou ou 20 kopugaieg etoupeieg B2B otov kbéopo [30] éxouv

Aoyaproopots oto X. Ou etoupieg xpnopomolovv to X e okoTd vaL:
1. avadei&ovv Tnv e&eldikevomn Toug otV ayopd Tov éxouv eThégel,

2. mpooeyyloouv utodfiploug TeAdTEC,
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3. BLaTnPHoOoUY TNV ETLKOWWVIOL TOUC e TLEABTEC KoLl
4. odnynoouv kivnomn otnv wotooehido tng eToupiog [26].

Mo Topdderypa, 1 SAP xpnouototei to X yiow val evnpepddvel Toug XpfHoteg ya Tig AoELS TNG
yiow TNV etxepnuoctiky Aoyrotiky. H Suoxeipion evéeg mpopid puog etoupiog oto X wmopel vou
xperaotel xpdvo kabBog Oo Tpémel vau dnpootelel Tolotikd TepLexdpLeEVO, TO oTolo, avadelkviel
v e&eldikevon tng otov kAddo Tov Spaotnplomoteiton. TTdpyouV TepLopLlopol oToug Xopa-
KTHpeC Toug oToloug TepLéyel éval post, woTtdoo To engagement e Toug akoloVBouc etval o
QLECO TIPAYLOL IOV ETULTPETEL O€ TEPITTWON ToV éval post yivel viral, Tnv Tary0Tepn alvoryvwpLot-
pétnTa TN eTolplog. To vgoc tne mAatwdppoc wopel vor BewpnBel Adrydtepo emoryyeportikd

JLoLG ko oL Xphoteg wropolv va dnpocteouv pn tolotikd Akd ot éva BopuPdec uvrtdPabpo.

2.5 Facebook

Méow touv Facebook, dnuooieouv:

1. ekmoudeutikd LVAKS, v v avadeiouv tnv e€eldikevon Toug otV ayopd Tou éxouv

eTulé€el (content marketing),
2. ayyeMec yia Béoeic epyaoioc ko

3. mpoPdArouv, yiow utoPfiglouc epyaldpevouc, Tic ouvbikeg epyoaotoc evtde TN sToupiag
[26].

Mo mopdderypor n IBM xpnouyuotmolel to Facebook yiaw vau polpdleto mAnpogopiec oxetikd
KE TNV épeuval Kol TNV av&TTLET TNg Texvoloyiog. KowoTtolel evnuepwtikd kol ekttondeutikd
Teplexdpevo, dTwe dpbpal Yo Tic Tedeutaieg Ttexvoloyikéc e€elifelc. Méow twv Facebook ads

elvorr Suvatév M etoupiar vou otoxeloel aotedeopatikd To target audience Tnge.

2.6 Instagram

To Instagram sivou ot koA TAGTESpRAL YL TOUG Tty yeAatieg Tov B2B pudpketivyk 86Tt
Toug eTULTPETIEL VAL LOLPALOVTOL TTOAUUEDLKS TLEPLEXOIEVO TLOU EIVOLL EVIILEPWTLKS KOl EAKVUCTLKO.

Méow tov Instagram,ou etalpikég, Snuootevouv:

1. pwtoypapiec ko Pivteo Twv TPOLOVTWV 1 TWV UTNPECLOV TOUC,
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2. mpoPdArouv, yra vtodhploue epyalbpevoue, Tic ouvBfkec epyaciog evtéc TNg etoupiog

A& ko
3. &pbpa thought leadership.3

Mo mapdderypo, n Adobe ypnowpomoiel To Instagram yiow voe kowoTolel oupfouiéc yior va
gumvéel SMuLoupyolc Yol TO TPolovTA AoyLopko The. To Instagram smitpémel oToug XprHoTeg
VoL dMpootetouy TIOAVUESLKS VALKS Tpdlyal Tou To kdvel L8avikd yiow otpotnyikéc influential
marketing kB¢ To engagement e Tov XpHotn sivaw 1o dueco. To Instagram stvau dmuogiiéc

oe vedtepeg, kuplwg, NAkieg yeyovég Tov To kdvel Atydtepo davikd yioe B2B marketing.

2.7 TikTok

To TikTok emitpémel oTOUE €AY YEALATIEC TOV MAPKETWVYK val Tipooeyyioouv éval vedtepo,
NAKLakd, kowéd kol vor dmpioupyfioouy o dnuioupyikd ko eAkuotikd Teplexdpevo. Méow tou

TikTok,oL etaupikég, dnuootebouv:
1. exmoudevtikd Bivteo,
2. aflohoyHoelc TEAATOV Kol
3. TOLPOVCLAOELG TTPOLOVTWV.

Mo Topdderypa, M Salesforce xpnoupototel to TikTok yiow v kowoToiel ekoudevtikd Bivteo
oyxetikd pe tnv CRM mhatpdpuo T ko loTopieg emituyiog mehatov. To TikTok eivou dnpo-

PLAég o vedTepeg, KUpLwg, MAkieg yeyovdg Tou To kdvel Atydtepo 8avikd yiaw B2B marketing.

2.8 YouTube

Méow tov YouTube ou etoupieg kowomoLoUv:
1. long-form contentBivteo (unboxing, podcasts ko Bivteo mapovoioong)
2. Bivteo odnyLddv XpfHone Twv Tpoldvtwy TNe etoupiorg aAAd

3. mpooeyyilouv kau kivnon otnv otooeAida Tng etaupiog [26].

3Y tpatnyikf LEPKETVYK TOU OTOXEVEL 0TV AVABELEN, EVEC OPYAVIOULOU, WC TPWTOTISPOU OTOV Topéd TOv,
pEow TNG SNuovpyiog EVNEPWTLKOV, EKTLOLEEUTIKOU KOl KOLWOTOUOV TEPLEY OLEVOV.
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Mo opdderypo, m Cisco xpnoupotoiei to YouTube yiow v Snpovpyfost ekmoudeutikd Bivteo
OXETIKE [e T TPOLdVTOL Kol TLG vTnpeoiec tng. [loAd dnuowidéc Xphon tov, amotedel 7
Sdnuiovpyia podcast T omola pmopolv va YvwotoTolioouv otov akpoott Ty e€eldikevon tne
etouptog kaBde kol TNV Tpooopd Twv uttnpeolv TS, Puoikd 1 Snuovpyio evédc kavadlol
OTNV TAXTPSPILOL KO 1) TIPOCPOPE TOLOTLKOV TepLexdpevoy oe autt) atotelel Satavnp, oe

Xpoévo kol og Xphue, diadikaoiol.

2.9 [Mwg Bpiokovv TteAd&teg oL eTopieg PnpLokov LapkeTivyk otnv B2B o-
TOop&

O etoupieg LdpkeTvyk atotedouv ToAvTiun Boffeta yia tig emyelpfioelg ov dev dabétouv
TNV EUTELPLAL KO TOUC TLOPOUC YLOL VAL ALVALTETVUEOLV TIG SLkéC TOUC KAUTIAVLEG ALPKETWVYK. Be-
TLOVOLV TNV eTuKOW®VIL e Toug N8N uTtdpxovTeg TeAdteg kabdg ko TNV TPooéyylon VEwv
UTIOPNPLV TTEAXTOV KAl TNV LETATPOTY Touc o TteAdtec. AmevBuvdpevn oe pio e€eldikeupévn
etouplol LApKeTVYK, oTotodfmote eTuxelpnom, eTweleitow TNV opddol EUTELpWVY ETTALYYENLOL-
TV Tov oupPadifouv pe Tic Tedevutalec Tdoelc kol TpakTikéc pdpkeTvyk. [lépav outov,
Tipooépouv emiong TONITILEG TIATpoYopieg ko kaBodfynon otic emuxelpfioelg. Mpotol Aot-

Tév Eekwfooupe TV avallftnon vrogfpLov TeEAATOV pog eToplog pdpkeTvyk, Do Tpémet:
1. va mpoodiopiocoupe to target audience pog
2. VOl KOLTOLOKEVAOOUUE TO L8avikd ol TteAditn
3. VoL KOLTOLOKEVALOOUE Lol buyer's persona

4. vo. ovolyvwplooupe ToleG givall oL KATIAANASTEPEC OTPATNYIKEG MEPKETWVYK, YLOL TOV

OUYKEKPLLEVO TLEALLTT)
5. va. amo@ooicoupe ol epyaheia Bol XpMoLLOTIOLICOUE KO

6. v alodoyfiooupe T ATtOTENEGUOLTOL

2.10 [poocdiopilovtag to target audience

Trnv Snuovpyio pog Srocpnuotikic kapmdviog kabopiler €& olokAfpov to amevBuvduevo
kowd, kabBmc amotelel kKOpLo Tapdyovta Tov omolo AapPdvoupe vddN YL TV TPooéyyLon
tnc. H Sovpfuom Ba mpémel vau eivoll TTpooopoouévry oTLC aVALYKES, Tal evBLaLpépovTol Kol TO
Ae&ihbyLo Tou vtodnfglou pog TeEAdTn ool atd Tl TapaTdvw s&aptdTo 1 eTiTuxiol TNE Ko

purdaviag. ' outd to Mdyo mpétel va TpooSlopicoupe pe okpifela Tow otouxeio Tov vtodriglov
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MoLG TTEAETT. TNV TapoakdTw sikéva Ttapovotdletan éva tapdderypo Ttpoodloplopol target
audience amd tnv Rolls-Royce n omolat otapdtnoe va mapevpioketon oe ekBéoeg ocalovion

QLUTOKIVATOL Ko &pxloe vau ekBétel Tow ocutokivntd Tng oe ekBéoelc LBLWTIKOV oLepOoKALPDV.

I xfqpae 5. Rolls-Royce Phantom Series |l pe @pbévto éval ToAepLkd olepookALPOS TWV

Hvwpévaov ApaPikdv Eptpdtwv oto Dubai Airshow 2013 (ttny7: Autogespot)

"If you've been looking at jets all afternoon, a £300K car is an impulse buy. It's like putting
the sweets next to the counter.” -Rory Sutherland

Qc vrorigro TeAdtn opiloupe omolovdfmote havd ayopooth o omolog, Ba emwpelovvTay
atmd Tic vrnpeotec pac. Trodrgior TeAdTeg Aottdv, pLog TaPiog WAPKETVYK, TIOU OLTLEV-
BVvetouw oe B2B SaaS etaupieg, Tou dpaotnplomolobvte otov KAESO TwV XPNLOLTOOLKOVOULKOV,
elvow, etoupieg mou Tapéyouv Aboelg Aoylopkod oe etoupieg Tou SpaoTnpLoToLoUvTOL OTOV

KA&BO TWV XPNILOLTOOLKOVOILKOV STIWG:
1. Tpameleg (m.x. Salesforce, Oracle, Microsoft)
2. Acpaliotikég etoupieg (Tt.x. Guidewire, Vertafore, Insurity)

3. Xpnpotiotnplakég etoupieg (.. Bloomberg, Refinitiv, FactSet)
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4. NMNapdyxovg TANpwR@V (T.x. PayPal, Stripe, Worldpay)

5. MapoxoL xpnurotootkovopkig texvororiog (m.x. Anthemis, Visa Ventures, Master-

card Ventures)
6. Awayelpiotéc opofainv kepadaiov (.. Vanguard, BlackRock, JPMorgan Chase)

Mo TNV TPOoCEYYLON ALUTMOV TWV ETOULPLOV Lol Topior PdpkeTvyk Bo TpéTel va katovonfoet,

OPXLKA, TLG OLVALYKEG TOVG.

2.11 Koatookevn Tov Tpo@il tdavikod TteAdTy

Aol hoittév katadfEouue oto target audience pog, emdpevo Prino stvan m dnuiovpyior evéc
Tpo@i) daviko¥ ety (ICP, Ideal Customer Profile). To mpowik t8ocvikod mehdtn meprypdpet
ot vtoBetiky| etauplor ov B emwpedodvtav amd T uTnpeoiec WAPKETIVYK TNG £TOULPlOC
pac. Mmopolv emione va BonBhoouv otnv kahdtepn kataevdnon Twv TPoPANUETWY TN sTOU-
piac Tou Béhoupe va BonBrooupe ko TN SLltoPEALon W oL UTtNpPeoteg wog KAAOTTOVV TIC
avdykee Twv TeAatov poc. Me ta ICPs avayvwpilovue oe motovg bavoic melditec a&ilel
VO YVWOTOTIOLHOOVLE TIC UTNPeTieg pog ko Totol eivor amtiBavo vau petatpottodv o eAditec.
Tol XxopakTnpLoTIk& Tou katBlotobv évay TeA&Tn Ldavikd 1 dxL e&aptvtan atd Tig dikég pag
ouvBfkec. Me okomd val avaryvwpiooupe peplkd KOpLOL XOLPOKTNELOTIKE TOu L8Lavikol, yio
TNV sToupial pog, meAdtn, Ba umopovoe va Bonbfoel otnv dadikaoial, éver ICP framework.
Mo Topdderypa, To TPOPIA L8otviko TEAATT, pLog eTAULPLoG WAPKETWVYK 1) oTtolo e€eLdikedeTou
oe B2B SaaS etoupieg mov Spaotnplomolobvte oTov Xpnuatoolkovopukd topéa, O épotale

KATIWC éTOoL:
1. Company Type: SaaS agency
2. Company Size: Small
3. Size of customer base: Less than 100 customers
4. Maturity of the company: Newly founded
5. Location: Greece
6. Budget: Up to $10.000,00

7. Number of employees: Less than 100 employees
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8. Technology used at the company:
Cloud computing
Big data

Machine learning
9. Services they offer: SaaS in the financial industry

10. Character traits:
Innovating

Client-oriented

11. Pain points:
Lack of marketing knowledge
Competition from large companies

Need for continuous innovation

12. Desires:
Increasing client acquisition
Client retention

Client leveraging

Me Bdom T Tapattdvw otouyeto pol eTouptor pdpketivyk, Tpoodiopilet, ool Ttehdteg Ba eTw-
pedobvtav and Tig uttnpeoieg te. Auth eivow o xprfiown TAnpopopic, LG Kol TO TTocooTd
emutvyiog 0peong VTOPNPLWY TEAXTOV Ko TO TooooTd petatpotrc (conversion rate) toug
ot TeAdtec, Oa elvor peyoahitepo aupol oL vtoPipLol TteAdtec oToVC oToloug amevBuvduaoTte

elvorr o TBavd val ypetdlovtan TIc vTtnpesieg pac.

2.12 Anuovpyia buyer’s persona

Evéd to ICPs avapépovton oe etaupieg, Tt popid ayopaotdv (buyer's personas), avoupépo-
vtow og &topo kol etval ouviBwg To avadutikd ard T ICPs. To mpogid ayopaoty eivou,
emiong, voBetiky| avamtopdotoon tou L8avikol, yia TNV etoupiot pog, TeAdTn. Aol amev-
Buvbpoote o wikpéc etoupieg oL omoieg, TwBavéTaTA, Bev kaTéxouv Topéo pépkeTvyk, Oal
TPETIEL VOL OTOXEVOOVLE TOUG LBLOKTNTEG LUTWOV TWV eTiLyelpfoewv. Eved ot mepintwon mov ka-
telyov topéa pdpketvyk evtdg tng etoupiog, Ba émpeme var amevBuvBoipe otov CMO (Chief
Marketing Officer). lNa Tapddetypo pLae buyer's persona evédg StevBivwv oupfoddov wag B2B

SaaS etaupiog, otov ypmpatoolkovopikd topéa Bal épolale kdTwe £Tol:

1. Gender: Male
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10.

11.

12.

. Age: 27

. Location: Greece

. Education Level: Bachelor's or higher
. Job Title: Founder/CEO

. Company Type: Small SaaS agency

. Industry: Finance

. Challenges:

Increasing revenue
reducing costs

improving efficiency

. Goals:

Generate more leads and sales
Increase brand awareness

Improve customer engagement

Pain points:
Lack of time to focus on marketing campaigns

Struggling with client acquisition

Information consumption:

Reads marketing blogs and articles

Attends industry events

Active on social media (especially LinkedIn and X)
Follows industry thought leaders on social media
Networks with other CEOs and business leaders
Downloads e-books

Visits financial websites

Motivations:
Grow his business
Make his company more efficient and profitable

Stay ahead of the competition
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13. Buying Journey:
Becomes aware of a new marketing agency through social media, a referral, or a marketing
campaign
Visits the agency’s website to learn more about their services and case studies
Schedules a consultation to discuss their specific needs and goals
Gets a proposal from the agency
Reviews the proposal and compares it to other agencies

Hires the agency

14. Objections:
Cost: Marketing services can be expensive, so the buyer may be concerned about the
investment.

Value: The buyer may not be sure if the agency can deliver the results they need

15. Fears:
Falling behind the competition
Losing customers

Making a bad investment in a marketing campaigns

16. Resources:
Has a budget for marketing services
Has a team of marketers to support the agency

Has access to company data and resources

17. How to reach this buyer persona:
Create content that is relevant to the financial industry and the specific challenges and
opportunities faced by B2B SaaS companies
Promote content on social media, that addresses the challenges and pain points of CEOs
in the financial industry, especially (LinkedIn and X)
Offer free consultations to help potential clients understand their needs and how you can
help them achieve their goals
Attend industry events and network with other CEQOs

2.13 Amogaocilovtag ta spyaleio Tov 0o XpNOLLOTTOLROOVLE

Emléyovtag ta epyadeiat Tou Bol XPNOLLOTIOLOOUME YLOL TNV TPOCEYYLON TWV SUVNTIKOV
pog meAatdv Bo mpémel vou AdPoupe uTtdPT, Yol oLkOUN L. POPE, TOL GLTLOTEAECUOTAL TG

/ /7 ’ 7 / 7 7 7
TpoowTikfc poc épeuvac. ‘Etol wote va mpofAiédoupe moro kavdAia Bo elvor atutd o Ba
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YvwoTtoTolioouv kaAlTEpa TIG UTNPESieg Lo o autols. LUMpwva pe Tnv buyer's persona o
Suvntikde pog TeA& TG eivaun evepydc oe Linkedin ko X, ta oTtola attote ovv taw TAéov LBk
kavdALoe TpowBnong uttnpeotdv ot Bropmyoviky avyopd. Miatpdpues kowwvikfic diktdwong,
OTwe auTéc, eTTpéToOLV OTIC eTLYElpTioslc va TipowBfioouv tnv e€eldikevon twv epyalopévwv

TOUG KAl TNV opooiwon autdv. [34]

2.14 Avoyvwpilovtog Tig KATAAANAOTEPEG OTPATNYLIKEG LAPKETIVYK

Ou B2B otpatnyikéc PmeLakod pdpketvyk dlopépouv amd avtéc tov B2C [33], kupiwg, ot
0,TL alpopd TNV eotiolom KoL TNV Tpoofyylon. Ltic B2B ayopéc, N eotioomn elvan kuplddg otnv
epodiaotik advoida [33], pe éppaon otn Snuovpyia leads, thv mapox1 meptexopévou Ko
™V adAnAeTtidpoon e To kowd. Amd Tnv &AAN TAevpd, oto B2C mAaiolo, M oTtpatnyikd
Pnprokod pdpketvyk eotidlel oto branding kou oto customer’s journey [33].

H amotedeopatikdtepn TpomONon Twv UTNPECLOV MLOC ETOLPLOC KEPKETIVYK QuUOLKd, Ba
Aty pee Tpooéyyiom Tou duvnTikov TeAdTn St Lwone. ‘Omwe eivor puokd pial tétola Tpo-

ondBelal amoutet:
1. adikéc kavdtnTee TWAfoEWY,
2. avemTuypéveg eTkowwwviokéc de€ldtntee, kabmdc ko
3. mpboPaon oTo Puokd XWPo Tou SuvnTikoy TeAdTn (T.X. €dpa TG eTuxeipnong Tov).

To omolo Ti¢ Tteplocdtepeg Yopég mopel vaw unv eivorl Suvartd eite emeldn 1 £8pa Tng emiyeipnong
efvou To ot Tov L8Lok T TN TNG ETLXElPMOTC, £lte M eTyelpnon Sev eivor akdun vouLLoToLnéV
ko eite Bploketanw oe &M xopo. Otmédre o PnpLakdg TpdTOE TPOTEYYLONG TWV SUVNTIKGOV
TEAXTAOV givol oTn oOyXpovn eTtox M TPOTILATEPOG, YLOL AUTS alTtoTEAEL Ko TO KUPLO ALVTIKELLEVO
NG THPOVoNG EPYTLOG.

MepvAVTOC OTNV KATOULYPOLPT TWV TUO OTTOTEAECHOATIKOV CTPATNYKOV PnpLoko dpke-
twyk Oo pémer vau AdBoupe udPn T aetotedéopata TG Tpoowtukhg pog épevvag (ICPs,
buyer's persona). ‘Etov dote va mpoPAédoupe Toteg otpatnykéc Bo eivow outég mov Ba

amevBivouy kahiTepa TIC UTNPeoieg pag oToug SuvnTikolc pog TeAdTec.
1. social media marketing [...]
2. inbound marketing [...]

H Hubspot opileL To inbound marketing w¢ tnv dadikaoio pue tnv ool mpooeyyifovtow Te-

Atec péow tne dnulovpyloc meplexopévouv ov Tpoowépel afio otov duvnTikd pog TeAdTn.
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Avutd to meplexduevo propsl vou tepthofdvel blog posts, eBooks oAA& okdpn kol oTTiKoo-
kouoTikd VALkS 6Tiwe podcasts. Kplowwo onuelo wotdoo, amotelel twe Bo yvwotomolfioouue
auTd TO TEPLeXOEVO oToV SuvNTikS oG TeAdtn. Muat kodf Ttpaktikt) Bt oy M Snpovpyia
TiepLeXOpévou, o8 TAATPOPUES Kowwvikfic SikTdwong, Tou Tpoopépsel aio. ‘Emeltar and tnv
TAATEdppa Kowwvikfic SikTiwong Tpoomabolue péow evég CTA (call-to-action) * yio Ta-
pdderypal val kortevBivoupe tov Suvntikd poc tehdtn oto blog tne etaupiog oto oTmolo wmopst

VOL oUVEXIOEL VOL KOLTOLVOLAGVEL TLEPLEX OILEVO.

2.15 Amé dyvwotog oe duvnTikdég Tteddtng (X post)

Mo etoupio pépketvyk Tou e&etdikevetan oe B2B SaaS etoupiec B pmopovoe va Snpooiedoet

oto X 1o e&Ac:

Need more leads for your SaaS business?
There's a simple way to achieve that!
Make customers reach out to you; and not the other way around!

Learn how today:
{Link here}

#B2B #SaaS #agency #marketing

2xnpee 3. Moapdderypo X post

AvaBdlovrtac to X post Topamdve:
1. mpoowépouue alio, dLéTL Yvwpiloupe T AdoT oto TPdPATUA Tou AVAYVOOTT

2. mepLépyral, ool Sev yvwoTtomoloVpe Tov anAd TpdTo e Tov otoio o TeAdTne o odn-

yNfoel vtodmgloug TteAdteg otV eTLXElpnon Tov Kol

3. mpoaBétouue to CTA oto omoio kadolue Tov avayveoTn va Ttathoet to link

4Y Gvtopn @pé&om 1 TPSTAOT e TNV OTIOLoL TIPOTPETIOUILE TOUC ETUOKETITEG/ VALY VOOTEG, TNG oeNBog Koww-
VIkHG SLkTOWONC 1 TOU LOTOTOTOU oG, val Tipofolv ot Lo eTbuunts evépyela.

24



Tou Ba Tov odnyfoel oto blog tng etoupiog oto omoio Bar éxel TNV gukoupiol va ocuveyioel va
KOLTOLVALAGOVEL TepleXOpevo. e kéBe blog post Ba umdpyouv kdmola kevd TTANpoyopioc TaL o-
Tolal yiow v kahOger o xpfiotng Ba TtpéTel va kartefdoel Tov Swpedv 0dnyd Tou eV TTTETOW

oto Téhoc tou kdbe post.

2.16 Amdé duvnTikég oe voPnplog meAdtng (Landing page)

Y komd¢ Tou blog post sivai va petatpédel Tov Suvntikd eAdtn oe vodnglo, cuvibwg, Tpo-

opépovTtac KATOLo dwpedv ayabd, otnv cuykekpuévn TepiTtwon évav Swpedv 0dnyé.

How To Get More Clients For Your SAAS Business As
Soon As Possible

Reaching out to customers yourself is not enough. They have to reach out to you!

No matter how small your businesses is if you're not using content marketing you're
leaving_ money on the table

v Learn how to leverage content-marketing and grow
your business following_the simple steps inside the
FREE guide!

¥ Enjoy the benefits of persuasive content that gets

v Discover common mistakes that lowers your
content's conversion rate , PLUS how you can avoid
them entirely.

CONTENT MARKETING

10 TIPS TO TAKE IT®
TO THE NEXT LEVEL

Sign up now to get the full guide

Your Email Address Here...

SEND ME THE FREE GUIDE

Copyright © 2023
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2xnqpoee 4. Landing Page

O dwpedv 0dNY6¢ puoLkd, Baw Ttpémel va tepLéxel a&LdAoyn TANpoopial ko dXL ATAEG TEXVLKES
Tov o kaBévag pumopel v avorkaddet pe poe odvtoun avelftnon oto diadiktuo.

Me to mopanavew Landing Page:
1. petatpémoupe tov duvntikd TeAdtn o vodhplo,
2. kpotdye T SLevBuvon nAekTpovikol Taxudpoueiov Tou
3. éxoupe metO)eL akoun éva CTA ko

4. éyoupe dnuovpyfoel aio oupol TV emduevn wopd Tov Ba oteilovpe otov TEA&TT éva
email ko 8L Tov atootoléa Bo BéNeL va To arvoilel Sudti Bar avapuéver vaw AdBel kdtolo

OUpépoV aTtd epbic

duoikd oto Téhoc Tou 081Yol Ba mpoopépeTal Lo dwpedv oupPouvieutik cuvedpio atd évay
ekTPdOoWTO TNE eTolplog pog otny omoia Ba yivel kartavontd To TPdPANUA Tou avTipeTwTi et

o Tehdtnc ki éttertal B TpotaBel amd Tov ekmpdowTo poc M e TANPwUY eTiAvon Tov.

2.17 Leads Funnel

H mopamdve akohoubio twv kepadaiwv 3.6 ko 3.7 amotelel éva Leads Funnel okomédc tou

oTolov eivau:
1. va tpafiEel tnv Tpooox 1 evéc Suvntikol e, péow evdg short-form post oto X,

2. émerta val Tov odnyfoel oe éva long-form blog post otov oToio amokaAiTTOUE [Ikpd
pépoc TNE TANPowopialc Kol O0TO TEAOC TOU OTOlOU TPOoPEpeTal évac dwpedv odnydg

oTov SuvnTikd TEAETT e avTAAAaLyo To email Tou.

3. YuumAnpovovtac To email Tou yivetow vtodpLog TEA&TNC Ko Tou oTéAvoupe Tov 0dNyd
oToV oTolo ATOKAAITITOUVE WeEYAADTEPO KEPOC TNMC TANPOYOpPiog YLoL TO aPhHVOVTOC,

emtitndec, kouPikd onuetal Tou Sev ATTOKAAITTTOUME OLkOUN.

4. Y10 téhog Tou 0dNYol Tpoopépoupe pa Swpedv oupBouleutikn ouvedpio pe évav ek-

TPOGWTO TNC ETOUPIAC LOLC OTIOU eKEl TEAELOVEL TO LAPKETIVYK Kol EEKWVAVE OL TIWAT|CELC.
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Rii:

Yxfue 2. Omtikoroinon Funnel

3 Mebobororio

H épsuva koheltol vou LeTPNoEL TNV ATTOTEAECOTLKOTNTO TOU SLOLPTLOTIKOU UNVOULOTOC ECTL-
dlovtoc ot Tpelc Poaikoic ToPAYOVTEC ATOTEAECATLKOTNTOG EVOC SLALPNILOTLKOU UNVORALTOC.
Mo ovoAuTikd ovolépeTall oty ToldTNTAL Tou uNvipatoc, To Pabud melboic kabhe ko Tnv

TpéBeon vioBétnonc Tou avayvooT.

3.1 Message quality - lNoléTnTta pnvopoTtog

H moltétntal Tou unvipatog 1 ToldtnTo TANPOYOPLKV, OTO WAPKETIVYK, OLVOLPEPETOLL OTT YEVIKT
avTiAnn TV TEAXATOV Yiow TV akpifeta ko TV TANPSTNTU TWV TIATPOYOPLOV TNS SLatpfLoTC
[35]. Amotelel ovorooTikd éval pétpo Tou doo kahd éva pvupe Ppilokel avtamdkplon oto
target audience ko to wOel Tpog TNV eBuunTy evépyeio. Mo v eiteuyBel owutd, Bow Tpémel
APXLK&, TO SLaenuLoTikS pvupe, vol eotldlel oto TPdPANUA o avTipetwtilel o Suvntikdce

TeA&TNG KL éTettal vou épxeTon vor 8oeL ot Aoom og auTd.

3.2 Persuasion degree - BaOuég melfoig

O Babude tne meboic, evéc SLapnuioTikol unmvipatog, avoagépetor otov Babud otov omolo
TieiBeL Tov SuvnTikd TEAdTN va Tpoxwpoel oe o eTlBuunty evépyeia. ‘Evog vdmidc Bobuéc
TeloTIkOTNTALG UTtodetkviel éval pivupa Tou eivor ToAd TBavd var odnyrfoel oe 8pdon. Autd

eTituyXdveTow e SLdpopeg TeXVIkEC OTIWE eTtikANom oTo cuvaicOnua, otn Aoyikh K.AT.
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3.3 Intention to adopt - Mpé0son vioOétnong

H mpbBeomn viobétnonc avapépeton otny pobupio evdc TteAdtn va Sokipdost k&ToLo Kovolp-
yio Tpoidv 1 ummpeoio Tou Tpowbelto amd éval SrapnuioTikd phvupe. H tpdbeor viobétnonc

BpiokeTtow ot o apyikd& oTdBLaL Tou customer’s journey, oe oOykpLom pe Thv TPdOeom aryopdc.

3.4 X=toyog

Y komdc TNC épeuvac eival vou SLATLOTOOOUE TOLL ATd TLG B00 EVOANOKTLKEG TEXVLKEC KOL-
Bodfynone tou avayvotn oto emduevo PrAua tou funnel eivo To amoteAsopatiky. Xta
Téooepa BLOLPOPETIKA oevdlplal XpmoLpoTolotvton Vo diopopeTikéc texvikég, 1 off-platform
otnv omolo 0 XpHoTng koheitow var okohovBhoel dvay oOvVBeoo, ekTOC TOU KOVAALOU OTO O-
Tolo TopokolouBel TV SLapRuLom, o omoloc Tov odnyel o éval Suvayuikd landing page. Améd
™V &AM ot A 800 oevdpiae Xpnoipototeitan M on-platform mpocéyyion otnv omoia o
VALY VOO TNG KOAETOL vaL oXONAoEL Lat Ppdon KATW amtd TO post TNE SLaLQMULONG (OTE Vo
mepdoel oTo emdpevo PApa tov funnel. H on-platform gaiveton vou sivow 1 Snuopiiéotepn tov
tedevtalo kapd pLog ko TtoAlob creators Tov TpowBovv uttnpeoiec online Tnv xpnoluomoloby
6o ko TeplocdTepo.

Y& outd TO KOUUATL TNC epyaoiog Tepvdpe oto pépoc tne épsuvac dmou {nrhdnke amd
poLTnTéc Tou TUAUATOC TIANpowoplkfic Tou loviou Mavemotnuiov, péow epwtnuatoloyiov, va
kptvouv TV amoteleopatikdtnta Tne kébe kopmdviog. Ou TpowOnTikég evépyeleg eotiooay
oe éval TPOLOV TTOU eVBLOLPEPEL TOUC POLTNTEC, LOLC KOl OF QLUTOUC aTtevBUveTolL 1 KAUTTALVLAL,
IOV OTMV TPOKELLEVT TepiTttwon siva éva epyadelo texvntric vonpooivne mou Ponbdel os

£PYOL TLPOYPOLLLOLTLOLOU TOVG YOLTNTEG.

3.5 Marketing Mix 1 - X on platform

Y TNV TPAOTN KUUTIAVLO ATIOKAELOTIKO péco Yo Thv Seaywyrc elva To X oto omoio oL pou-

Ttéc drofdlouv To Tapokditw Snpoctsupa:
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7+ Angelos Bouiklis
" Got a university assignment and don't know how to EVEN start?

UniAi can get it done for you - completely free!
Comment "Uni" below to get the link DM'd to you!

(Limited spots available)
#StudySmart #CodingMadeEasy

Tynpoe 3. lMNapdderypo X post

Apyiké sotidloupe oto TPdPANUA To omoio avTipeTwTilouv oL YolrtnTég, To omoio eivol 6Tt
xperdlovtal kaBodfiynom oto mwe va Eekiviioouv (oTE VoL OAOKANPMOCOUY TLPOYPOLLILOLTLOTLKEL
project Tou toug éxouv avatelel and to Mavemothuo. To CTA oe avth Tnv TepinTwon
elvo 0 duvnTikdg TEN&TNG vau aprioel éva oxdAo pe TV AéEn " Uni” oto ouykekpipévo oot
£TOL OOTE VoL TOV oTeiloupe og TpoowTikd pivupe Tnv dlevBuvorn mpog to gpyaeio TexvnTic

VONLOOUVNG.

3.6 Marketing Mix 2 - X + Landing page

Ytnv Seltepn KoUTEVIaL ATtokAELoTIkd péoo o Thv Steloywyh tne, Toapopével to X pévo
Tou awth N Yopd to CTA aAAdler ko kaBodnyel tov Suvntikd meAdtn va emiokebel tov

oOvdeopo Tou Ba tov petapépel oto Landing page:

Wl Angelos Bouiklis
@/ Got a university assignment and don't know how to EVEN start?

‘"

UniAi can get it done for you - completely free!

Click here to learn how: bit.ly/3vCrlvu

(Limited spots available)
#StudySmart #CodingMadeEasy

Tyxfpee 3. Moapdderypo X post
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O obvdeopoc Oa odnynoel Tov TeAdtn oto Tapakdtw Landing page oto omoio o Suvntikdc
TeA&TNC Koheitow vou oupmAnp@osl Tnv SlevBuvon nAekTpovikol tayudpopeiov Tov, néow TNg

omoiog B Tou oteidovpe tov obvdeopo Tpog To gpyaheio TexvnThg vonpooivng:

Want to complete your university projects easy and
fast?
Working on them by yourself won't be enough! Get them done with your ai coding
companion

No matter how difficult the project is, using UniAi you can get it done on schedule

v Use UniAi to figure out how to start coding_by
prompting the assignment text UniAi!

v Enjoy the benefits of well-written code that helps
you finish the class successfully

v Discover new levels of productivity using UniAi

Sign up now to get access to UniAi

SEND ME THE LINK

Copyright © 2024

T xNpo. Landing Page
3.7 Marketing Mix 3 - Linkedin on platform

YtV TplTn KTVl ATtokAELoTIKO péco yia Tnv diedaywyTc sivaw to Linkedin oto otolo ot

poutntéc draPdlouv To TopokdTw dnuoocteupa:

30



Aggelos Mpouiklis - You
2 . 3 B2B SaaS Marketing Communications

¥ 2d.- ®
Got a university assignment and don't know how to EVEN start?
UniAi can get it done for you - completely free!

Comment "Uni" below to get the link DM'd to you!

(Limited spots available)
#StudySmart #CodingMadeEasy

® 1 comment

& Like &) Comment le Repost <+ send

T yfpoe. Mapdderypa Linkedin post

Apyikd sotidloupe oto TPdPANUA To oTmoto avTipetwtilouv oL portnTéc, To omoio eivol 6Tt
xperdlovton kaBodfynon oto Twg va Eekvoouv GOTE VoL OAOKANPOOOUV TPOYPOLLLOLTLOTLKEL
project mou toug éyouv avatebel and to Mavemothuo. To CTA oe avth Tnv TepinTwon
elvor 0 duvnTikdg TEN&TNG vau aprioel éval oxdAo pe TV AéEn " Uni” oto ouykekpipévo TooT
£TOL OOTE VoL TOV oTeidoupe og TpoowTikd pivupe Tnv dlevBuvorn mpog to gpyaleio TexvnTic

VONLOOUVG.

3.8 Marketing Mix 4 - Linkedin + Landing page

Y TNV TETOPTYN KOUTAVLOL ATOKAELTTIKS pégo Yo Thv de€aywyhc Tne, Tapapével to Linkedin
uévo mov awth tn popd to CTA adA&lel ko koBodnyetl Tov SuvnTikd TeAdtn vo eTokeBel

tov oUvdeopo Tou Ba tov petapépel oto Landing page:
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) Aggelos Mpouiklis - You
o 3 B2B Saa$ Marketing Communications

¥ now.®

Got a university assignment and don't know how to EVEN start?
UniAi can get it done for you - completely free!
Click here to learn how: https://bit.ly/3vCrivu

(Limited spots available)
#StudySmart #CodingMadeEasy

Q) Like G Comment [Z] Repost <+ send

T yfue. Mopdderypa Linkedin post

O olvdeopocg B o8nyHoel Tov TeAdtn oto Tapakdtw Landing page oto omoio o Suvntikdg
TeAdTNe kadeitow val oupmAnpmoel Thv SLevBuvon nhektpovikol Taryudpopeiov Tov, Héow TNG

omolog B Tou oteidovpe tov olvdeopo Tpog To epyahelo TexvnThc vonuooHvnc:
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Want to complete your university projects easy and
fast?

Working on them by yourself won't be enough! Get them done with your ai coding
companion

No matter how difficult the project is, using UniAi you can get it done on schedule

v Use UniAi to figure out how to start coding_by
prompting the assignment text UniAi!

v Enjoy the benefits of well-written code that helps
you finish the class successfully

v Discover new levels of productivity using UniAi

Sign up now to get access to UniAi

SEND ME THE LINK

Copyright © 2024

TxNpo. Landing Page

3.9 Appendix
AnpoypoLpLkd
1. ®dho
2. Hhwio
3. 'Etog poltnone
4. O Savpnuioelg ota social media pov givol xpnotuec.
5. Tléoo ocuxvd k&vete ayopég amd Siaupnuioelg oto social media.

6. MNboo ouyvd ypnoipomoteite epyaleior Texvntig vonpoovvng yia epyaoieg tou Movemi-

otnuiov.
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Quality of personalization

1. To Oypoc Tou kelpévou TNC SLa@hpLone pov toupLdlet.

2. To mpoidv mov powbel 1 Siocpfuion ue evdiopépet.

3. To mpoidv Tov Tpowbei 1 Srocpruion Touptdler oTic vdykeg pov.

4. To mpotdv Tov mpowbel 1 Srapfion Bal pov xpnotpeloet.
Message quality

1. To keipevo tne drapfpuione sival copéc.

2. Ou Thnpoyopieg Tou Tapéyxel N dovpruion sivo eNteic.

3. Ou TAnpoyopieg o TaLpéxeL M SLa@HULOTN Lov AVTKAY AVoELOTILOTEG.

4. H Suaphpuon Tapéxel opketég TAnpogopieg yiow to UniAi.

5. Ou mAnpoyopieg mou mapéyxel M dovpnuton yia to UniAi gaivovton éykupec.

6. Elpou ikovotoinpévoc e tic TAnpogopiec mou topéxel 1 Staphpon yre To UniAi.
Persuasion degree

1. H Siapnuion kpdtnoe to evdiopépov pou uPmAd.

2. 'HBeha va tpoxwpfow oTo emduevo PBAL LETE TNV AvEyV®OOT TOU UNVILOTOG.

3. Txnpdtioo Betikn dmodn yra to UniAi.

4. H Suaphpuon apéxel emapkeic TApowopieg yiow va e meioel vou Sokiudow to UniAi.
Intention to adopt

1. Oa ffeha va pébw meplocdtepar yiow To UniAi.

2. Oa N0eda va xpnootoiiicw to UniAi.

3. H Siopfon pe éxave va BéAw val ayopdow to UniAi.
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4  AZLoAOY®DOVTOG TOL OLTLOTEAECHOLTO

‘Emertae aetd tnv de€aywy TN oTpatnyIkHS ONUavTIkd TIUAGVOL atotedetl 1 alloAdynom twv
QLTOTEAEOUATWV WLOC Kol Xwpic autt) Sev wmopel var utdplel Bedtiwon. nuovtikd Bo eivou
vo avaduBet eig BéBoc kdBe kouPikd onueio tne otpatnyikic, dnAadh tae CTAS, puog ko cutd
elvol Tov petaTpémouv Tov uvtodrplo oe SuvnTikd ki ad SuvnTikd oe TEAXTN. LUVOALkd oTa

4 ocevdpla katorypdpnkav 53 éykupec amavtioelg, and 13 éwc 16 oe k&bes oevdplo.

4.1 ®ONo

Amé T 53 dtopa TTou advTnoav oto epwTtNUatordylo To 87% eivou dvBpec evdd To uTtdAoiTo

13% fTov yuvaikeg, dTwg TapaTNPOVRE KoL 0TO SLEAYPOUILOL TEAPOKATW.

®uAo

mAvdpag m luvaika

Awdypappor 1. Atekdvion Toocootdv pOAov
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4.2 HM\kio

To peyoAiTepo WEPOC TWV ALTOUWY TIOU ATLAVTNOAV OTO EPWTNIATOANSYLO, TILO CUYKEKPLLEVOL
to 79%, avifikouv oto e0poc NAkiog 18 éwc 24 to 17% oto 24 éwc 40 evad To uméroiro 4%

aviikel oto 40+.

HAwia

m18-24 m24-40 w40+

Aldypappor 2. ATelkdvion TOCOOTOV NALKINLG
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4.3 ’'Evog yoitnong

ATd T0 GUVOAO TWV YOLTNTWOV TOV ATLEVTINONY OTO £pWTNIATONSYLO To 66% eival eTi TTLYi®,
T0 23% BLavieL To TETOPTO £TOG TWV OTOVdOV Tov, To 7% To Tpito £Tog Kaw to 4% Tto deltepo

étoc.

Etoc poitnonc

mlo w20 m30 mdo mEmTUXiW

Awdypoppa 3. Amekdvion ToocooTOV £€Toug poltnong
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4.4 XpnopotTnta TV SLepMUioe®wVv oTol KOWWVLKA diktTuo

‘Onwe @aiveton amd to SLdypoppa To peyaditepo pépoc twv epwtndéviwv, dniadnh to 34%
Bplokouv Tig dapnuiosic ota kowwvikd diktvar eAdyiota Xproueg, To 20% amdvinoov ov-
détepa, To 18% Abyo, To 16% oAy, To 10% oapketd, To 2% koBdAou eved kaveic dev amdvtnoe

TépoL TOND.

Oudladpnuioelg ota social media pou eivat
XPNOWEG

m KaoBohou w EMAYoTa wAlyo = METpla w Apketd w oAU w Mapamodd

Awdypoppa 4. ATelkOVLon TTOCOOTOV XPNOLLOTNTAG SLALPNUOEWY 0T KOWWVLKE dlkTuol
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4.5 YXu)voTnTo AYop@V OLTd SLoLpnicelg oTol KOWWVLKA dikTpua

‘Omwe BAémoupe ki aTd TO SLAYPAUIO TO LEYAAUTEPO UEPOC TWV POLTNTWV, TILO GUYKEKPLULEVOL
10 43% ouT®V, oTtdvia TTpaLyLatoTiolEl alyopég atd Srocpmuioelg ov Ba TpoPfAnBov oe autoug
Héow KOWWWIK®OV Biktiwv. To 30% amdvinoe oté, to 15% mold ouyvd, To 10% ocuxvd kow

to 2% ouvéxelo.

Mooo cuxva KAvete ayopec anod diadpnuioslg ota
social media

mloté mwInmdvia wZu}vd =mTlloAD guyva wm ZUVEXELQ

Awdypoppa 5. Atmelkdvion TOGOOTAOV CUXVOTNTAG LYOPWV ATO SLOLPNILIOELG OTOL KOWWVLKA

diktua
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4.6 XuyxvéTnta XpNong epyYoAeiwv TEXVNTHS VONLOOUVNG TLOL EPpYOLOLEG TOV
Mavemiotnpiov

To peyalitepo TocooTé TwV £pwTNBéviwy, To ouykekpyuéva To 40%, paiveton va amtdvtnoe
TWG XPNOLLOTOLEL TTOAD ouX VA gpyodeial TeEXVNTHS VONLOOUVNG YLOL EPYALOLEG TOV TTOLVETILOTY-

piov. To 21% amdvinoe ovvéxeia, To 21% omdwia, To 11% Toté evdd To utdrowro 7% cuyxvd.

1600 ouxva xpnowotoleite epyaieia texvntng
vonpoouvng yla epyacieg tou Mavemotnuiou

%

m[1oTé mImMavia wmZuxvd = MoAl ouxva = ZuvE)Eld

Adypappor 6. Atelkdvion TOoooTOV cuyvéTNTog XpNong epyaieiwv TexvnThg

VONLOOUVNG YLl epyaoieg Tou [Navemiotnuiov
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4.7 To Vgpoc Tov kelpévou TNg drapnfuiong pov tawptdlel - To mpoidv Tov
TpowOei N SotpNuion e evdiapépel

Moapoakdte PAémoupe Tow amoteAéopata TG épevvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
YL TNV £pAOTNON ‘TO VYOS Tou Keywévou TS Sapfuione pov toupdler’, 9,4% amdvinoov
kaBdhov, 17% eldxiota, 15,1% Aiyo, 22,6% pétpia, 18,9% opketd, 15,1% moAd ko 1,9%
mépo TOAD. Eve oty gpdTnom To mpoidv Tmou mpowbel 1 Siaphuion pe evdiopépel’, 7,5%
andvtnoov kabdlov, 17% eldyiota, 17% Ayo, 24,5% pétpia, 15,1% apketd, 15,1% mold

kot 3,8% mdpal TOAY.

To mpoidv mou poweel n dlapnuion He
evdladépel

To Odoc Tou Kelpévou T Sladnuiong you
TapLadeL

0% 20% 40% 60% 80% 100%

mKaBodou mEAOoTa mAlyo mMétpia mApketd mlMoAd  mMdpamoAl

Aldypoppor 7. ATekdvion TOOOOTOV ATAVTINOEWY OTLG EPWTNOELG



4.8 To mpoidv ov Tpowbei 1 Srocpfpion Taptdlel otig v ykeg pov - To
Tpoldv Tov Tpowdei N Srapfuion Oor pov Xpnoyrevoet

Moapoakdte PAémoupe Tow amoteAéopata TG épevvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
YL TNV £pWTNOT To Tpoldv Tov Tpowbel 1 Srarphuion Towptdler ot avdykeg pov’, 9,4%
andvtnoov kabBbérov, 13,2% eldyiota, 17% Aiyo, 18,9% pétpral, 15,1% apketd, 17% ToAD ko
9,4% mépal TOAG. Evd otnv epdTnom To mpoidv Tov Tpowbel 1 Saphion Ba pov xpnotuedoel’,
11,3% amdvinoav kabdhov, 11,3% eldyiota, 15,1% Aiyo, 15,1% pétpie, 28,3% apketd, 9,4%
oAU kot 9,4% mdpat TOAY.

To mpoidv mou powBei n dwaghiuion Ba pou
XProlLEDTEL

To npoiodv mou mpowBei n dladriyon
TaPLAdeL OTLE aVAYKEC JoU

0% 20% 40% 60% 80% 100%

mKaBolou mEMoTo mAlyo mMétpla mApketd mloAl mMdpamoAl

Aldypoppor 8. Amekdvion TOOOOTOV ATAVTINOEWY OTLG EPWTNOELG



4.9 To keipevo tng Srapfuiong sivo oopég - OL TANpoYopicg Tov TTaLpEYEL
1 Stapfpioet sivar eANTeeiq

Moapoakdte PAémoupe Tow amoteAéopata TG épevvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
YL TNV €pOTNOTN ‘TO Kelpevo tng dropfuiong siva caéc’, 1,9% amdvinoav kabdiov, 0%
ehdyiota, 21% Aiyo, 17% pétpia, 37,7% opketd, 11,3% moA0 ko 11,3% mépa mord. Evd
oTNV £pWTNOTN oL TANpopopieg Tou Tapéxel M Siapfuion eivon eAteic’, 15,1% amdvinoav
kaBdhov, 15,1% erdyiota, 20,8% Aiyo, 28,3% upétpia, 11,3% opketd, 5,7% mohd ko 3,8%

TPt TLOAD.

OwmAnpogdopieg mou mapéxel n dadgipioet
eival eMumeicg

To keipevo tng diadnuonc eival cadéc

0% 20% 40% 60% 80% 100%

mKaBolou mEMoTo mAlyo mMétpla mApketd mloAl mMdpamoAl

Aldypoppor 9. Amekdvion TOOOOTOV ATAVTINOEWY OTLG EPWTNOELG



4.10 O tAnpopopicg OV TTALPEXEL N SLLPNLOT LOV PAVNKOLY OLVOLELOTILOTEG
- H diocpnuon mtapéxel opketég TANpoyopiceg yiow to UniAi

Moapoakdtew PAémoupe Tow amoteAéopata TG épeuvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
YLOL TNV £PAOTNOT 0L TANPOYOPieC TTOL TLaLpéXeL M Slopnuiomn pov edvnkay avagiétotes’, 9,4%
andvtnoov kabdrov, 18,9% erdyiota, 11,3% Ayo, 30,2% pétpia, 18,9% apketd, 7,5% oA
ko 3,8% mépa ToND. Evey otnv epdtnom 1 Slopfuion Topéxel opkeTEG TTANPOYOpPLES YLaL TO
UniAi’, 5,7% amdvinoav kabbélov, 7,5% eldyiota, 17% Ayo, 28,3% pétpia, 26,4% apketd,
11,3% moA0 ko 3,8% mépo TOAD.

H dladnpion mapEyel apketég mAnpodopisg
yia to UniAi

O mAnpodopieg mou mapéxel n Sadnuion
pou ¢pavnrav afloToTES

0% 20% 40% 60% 80% 100%

mKaBodou mEAOoTa mAlyo mMétpia mApketd mlMoAd  mMdpamoAl

Aldypoppo 10. ATelkdévion TOCOOTOV ATAVINOEWV OTLG EPWTNOELG



411 Ou Anpoyopicg Tov Topéxel M Socpnuon yiee to UniAi gaivovton
évkvpeg - Eipoul tkavoTtolnpévog pe tig TANpopopicg Tov TapéXEL 1N
Stapnuion yioe Tto UniAi

Moapokdtw PAémoupe Tow amoteAéopatal TNG épevvac Yol TiG 2 epwTthoelc. Mo ouykekpipéva

YLOL TNV €pOTNON “oL TIANpoyopiec Tou Tapéxel M SLaphuion yree To TwiAL paivovtou éykupec,

7,5% amdvtnoov kabBdérov, 15,1% eldxiota, 18,9% Aiyo, 30,2% pétpiar, 11,3% apketd, 15,1%

ToA0 ko 1,9% mdipar ToAO. Eved oty epdTnom “elpon tkorvoTtoinuévog e Tig TATpopopieg Tou

Toepéxel M Srocpuion v to UniAi', 5,7% amdvinoav kaBdélov, 7,5% eldyxiota, 17% Aiyo,

34% pétpra, 20,8% opketd, 13,2% 1oA0 ko 1,9% Tdpor TOAD.

Eipat ikavomownpuévec ue Tic mAnpodopieg
mou mapExeL n dadnpion yia to UniAi

OumAnpogdopiec Tou apéxel n dladgnuian yua
To UniAi ¢paivovrtal £ykupeg

0% 20% 40% 60% 80%  100%

mKaBolov mEAGoTa mAiyo mMétpia mApketd mlMoAd mlMdpamoll

Awdypoppo 11. ATelkOvion TOCOOTOV ATAVTHTEWV OTLG EPWTNOELG



4.12 H dwowpuion kpdtnoe to evdiapépov wov vPmAd - ‘HBeAa vou tpoxw-
PNO® OTO £TOUEVO PO LETE TNV AVAYVHROT TOV PNVILKLTOG

Moapoakdte PAémoupe Tow amoteAéopata TG épevvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
YioL TV £p@OTNON M Stoupnuion kpdtnoe to evdiopépov pov uPnAé’, 7,5% amdvtnoav kabéiov,
11,3% eldxoto, 22,6% Aiyo, 17% pétpio, 20,8% apketd, 15,1% oAb ko 5,7% Tmdpo To-
A0, Eve otnv gpotnon HBela va Tpoxwpfow oto emduevo PAuo LETE TNV av&yvwon Tov
punvopotog’, 1,9% amdvinoav kabdéhov, 13,2% eldyxiote, 18,9% Aiyo, 30,2% pétpia, 20,8%
apkeTd, 9,4% oAU ko 5,7% mdpal TTOAD.

'HBeAa va poXwpenow oTo ETOHEVO BApa
HETA TNV avayvwaon Tou nvipatog

H diadnuion kpatnoe to eviiadEpov Hou
unio

0% 20% 40% 60% 80% 100%

mKaBodou mEAOoTa mAlyo mMétpia mApketd mlMoAd  mMdpamoAl

Aldypoppo 12, Amelkdévion TOCOOTOV ATAVINOEWV OTLG EPWTHOELG



413 Xxnmpdtioo Oetikn dmodn yiow To UniAi - H Stapruion mapéxet etop-
keig TTANpoyopicg Yo vou pe meioel va dokiyudow to UniAi

Moapoakdte PAémoupe Tow amoteAéopata TG épevvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
Yot TV gpdTnon Ba f0eda va udbw mepiocdTepa yiaw to UniAi’, 5,7% amdvinoov kabbéiov,
11,3% eXdyrotor, 13,2% Aiyo, 28,3% pétpra, 20,8% opketd, 9,4% o0 ko 11,3% Tdpor TOND.
Evd otnv gpotnon Ba f0eda va xpnowpotoriow to UniAi, 18,9% amdvtnoov kabdlov, 34%
ehdyiota, 15,1% Aiyo, 20,8% pétpia, 7,5% apketd, 1,9% 1o ko 1,9% mépoar TOAD.

H Siadnuion mapgyel emapkeic minpodopiec
V1o va PE MeloeL va doKipaow To UniAl

Iynuatoa 8Tk droyn yia to UniAi

0% 20% 40% 60% 80% 100%

mKaBolov mEAGoTa mAiyo mMétpia mApketd mlMoAd mlMdpamoll

Avdypoppo 13. ATelkOvion TOCOOTOV ATAVTHOEWVY OTILG EPWTNOELG
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414 Oo q0eha va pédw meploodTepa viow To UniAi - O 10 vo Xpnot-
pomoliow to UniAi

Moapoakdtew PAémoupe Tow amotedéopata TG épevvac yLa Tig 2 epwtnoelc. Mo ouykekpipéva
Yot TNV gpdTnon Ba f0eda val udbw mepiocdTepa yiaw to UniAi’, 5,7% amdvinoov kabbéiov,
11,3% eléyrotor, 13,2% Aiyo, 28,3% pétpra, 20,8% opketd, 9,4% o0 ko 11,3% Tdpor TOND.
Evd otnv epotnon Ba 0edha va xpnowpotoriow to UniAi’, 18,9% amdvtnoov kabdlov, 34%
ehdyiota, 15,1% Aiyo, 20,8% pétpia, 7,5% apketd, 1,9% 1o ko 1,9% mépoar TOAD.

Oa ndsia va ypnowdomotow To UniAi

Oanbeia va pabw MeploodTEpa yia To UniAl

0% 20% 40% 60% 80% 100%

mKaBodou mEAOoTa mAlyo mMétpia mApketd mlMoAd  mMdpamoAl

Awdypoppo 14. Atelkdvion TOOOOTOV ATAVTHOEWY OTILC EPWTHOELG

4.15 Independent T-test Group 1 - 2

Mpaypatotolinkov 800 aveEdptnta T-TE0T, YLAl VoL SLATILOTOOOUE 0LV UTLAPXEL OTALTIOTIKA
onpavtik Stoepopd, avdpeoa otic dvo SlapopeTikég ouddeg oevapiwv. To independent t-
test amotTelel OTATIOTIKY WVAAUGT TTOU XPNOLLOTIOLOUWE YLOL VoL GUYKPIVOURE TIC péoeg TLéC
800 opddwv Tou dev oyetiCovtan petagd Toug. Xpmowwotoieitow dtov BéNoupe va péboupe
oLV UTLALPXEL OTATLOTIKE oNuotvTLky SLotpopdl petadl Twv péowv TV Twv 800 opddwy. TNV
Topovoa epyaoion artotelel atoteel BéNTioTn Ao, kabdg oL opddeg dev oxetilovton petad
Toug, dMAadh oL cupuetéxovieg dev aviikouv oe Teploodtepeg ad o opddo.  tow 8vo

oevApLaL TOL £PWTNUOTOASYLAL fTawy (8L e BLocpopeTikolc YolTNTéC VoL ToL ATtaLVToUV o kdbe
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mepimrwon. To group 1 - 2 amotedeiton and 2 SovpopeTikd oevdpia oto X. To TpdTo oevdpLlo
(MTdel amd Tov AVALYVROOTT Vo oXoAldoel KATw amd TN Snuooieuon, yia vl Tepdloel oTo

emtdpevo P, evd to Bedtepo oevdplo Tov katevBivel oe éval landing page.
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Group

Mean

Std.
Deviation

SE.
Mean

To U¢og Tou
KEIWMEVOU NG
dlagnuong
Hou Tapladel

1

13

3,46

4,23

1,39

1,83

To nipoibv
TIoU TIpoWBE(
n Sladnpon
e
evdlapEpel

13

13

3,69

4,08

1,44

1,66

To nipoibv
TIoU TIpoWBE(
n dlaPnuion
Taplalel oTIq
avayKeg pou

13

13

3,46

4,62

1,81

1,61

To nipoibv
TIoU TIpoWBE(
n dlagrpion
Ba pou
Xpnotueloel

13

13

3,54

4,69

1,94

1,65

To kelpevo
me |
650¢nulon,q
elvalL oadeg

13

13

4,85

4,54

O
TAnpodopieg
TIOU TIapEXEL
n dlagruion
eival
eAAmeic

13

13

3,15

3,85

O
TAnpodopieg
TIOU TIapEXEL
n dlagnuion
pou pavnkav
avaEloTIOTEG

13

13

1,36

1,34

H dagrpion
TIApEXEL
CAPKETEQ
TAnpodopieg
yla o UniAi

13

13

3,00

3,62

1,53

1,80

Ot
TAnpodopieg
TIoU TIapEXEL
n dlapnpon
ya o UniAi
$aivovTal

£YKUpEQ

\v]

13

13

4,08

3,69

1,55

1,49

Elpat
IKQVOTIONHEVO!
HE TIQ
TAnpodopieg
TIOU TIapEXEL

1 Slagnpion
yta to UniAi

n

13

13

3,69

3,85

1,84

1,77
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Hdwapnuon 1 13 | 3,62 1,33 37
Kparnoe 1o
evdlapepov 2 13 | 4,46 1,33 37
Hou uPnAd
‘HBeAa va 1 13 3,77 1,79 ,50
TIpOX W PNoW
OTO ETIOUEVO
BAMa HeTA
mv 2 13 | 4,85 1,52 42
avayvwon
ToU
pnvUpaTtog
2xnudrioca 1 13 | 4,00 1,47 A1
BeTIKNA
drioynyato 2 13 | 4,15 1,72 48
UniAi
Hawaphmon 1 13 | 3,46 1,33 37
TIApPEXEL
eTapkelg
TAnpodopieg
yiava pe 2 13 | 4,38 1,50 42
neioeLva
SoKIudow To
UniAi
Oanbéehava 1 13 431 1,38 .38
HGBw
neploootEpa 2 13 | 5,08 1,04 ,29
yia 1o UniAi
Ganbehava 1 13 431 1,32 .36

)rcglmﬁmmcm 2 13 | 5,00 1,73 48

Hdwapnuon 1 13 | 2,92 112 31
HE £Kave va
B&Aw va
ayopaow To
UniAi

n

13 | 2,77 1,79 ,50

Mivakoeg 1. Opodikd otartioTikd otouxeio

To Levene's Test for Equality of Variances ehéyyer av ou Slokupdvoelg (variances) twv 800
opadwv elvan toeg. Av oL Stakupdivoelg eival loeg, Tote Xpmotpomoteiton 1 assumed variances
oTHAN YLoL TNV gpUnVeial TwV VTTOAOLTIWY aTtoTeEAeoUATWV. Av oL Stokupdivoelc dev stvau {oec,
téTE XpMoLLoToLeitow M variances not assumed othAn. To T-Test for Equality of Means eNéyxet
av oL péoeg Tiég Twv S0 opuddwv elvon toeg. To p-value (Sig. (2-tailed)) eivo 1 TBavéTnTo
vor So0ue pLal T6oo PeYAAN 1 heyadltepn Slawopd oTic Héoeg TUES, oV oL HETEC TUEC fiTaY
otnv mpaypatikdéTnTa logc. To otolxelo To omolo KOLTAUE YLoL VAL SLALTILO TWOOVRLE 0LV UTLAPYEL
Blapopd avdpeoa ota d0o oevdpra eivor Tto p-value. Ytov mivaka gpavileton we Sig., to
omoto 4tawv eival peyadvtepo Tou 0,05 onuaivel TTWE oL SLOKUUALVOELC AVALETOL OTOL OEVApLAL
elval logg, eve oe mepimtwon Tov eiva pkpdtepo tou 0,05 tdéte oL drokupdivoelg sivon dvioeg,
omoTE KO UTIAPXEL dlaupopd avdpeca ot dVo oevdpia. Epdoov otn Sikid pog mepimtwon

oe koo petaAnTy to Sig. dev eivan pkpdtepo amd 0,05 katalafoivovpe Twe dev uttdpyet
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SLoupopd ot amovtioslg and ta 800 deiypota. ‘Omwe poivetow ki and ta Sedopévo oToug
Tilvatkeg Bev UTLAPXEL OTATIOTIKA ONUAVTIKY Stoupopd délal avalpopdc, ovapeoo OTLC OLTLoL-
VTHOELC TWV YolTNnTOV. [eyovdg To omolo onpaivel Twe oToug YoLrtNnTég Bev PAVNKE VAL TOUG

PEPVEL TILO KOVTA OTO VoL OLYopdoouv kdmolo omtd ta 0o oevdplaL.
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Levene's Test for Equality of Variances T-Test for Equality of Means
Sig. (2- | Mean Esr‘r%r 95% Confidence Interval of the Difference
F Sig. t df tailed) DifferenceDifference Lower Upper

To Udog Tou Equal .76 391 | -1,21 | 24,00 ,240 -77 64 -2,09 55
KEIPEVOU TNG  variances
Slaprpiong assumed
Hou Taiplacel Equal -1,21 | 22,38 241 -77 64 -2,09 55

variances not

assumed
To nipoidv Equal ,36 ,553 -,63 | 24,00 ,633 -,38 ,61 -1,64 87
Tou mMpowBel  variances
ndagpnuion  assumed
ue 3 Equal -63 | 23,53 ,633 -,38 ,61 -1,64 87
eVOIAPEPEL  variances not

assumed
To npoidv Equal 24 ,627 | -1,72 | 24,00 ,099 -1,15 67 -2,54 23
Tou mMpowBel  variances
n Glutpr']ulcn assumed
TC"P‘QQ:I OTS  Equal -1,72 | 23,68 ,099 -1,15 67 -2,54 23
Avaykeg HoU  variances not

assumed
To npoidv Equal 97 ,335 | -1,63 | 24,00 ,116 -1,15 71 -2,61 31
Tiou powBel  variances
ndapnuion  assumed
Bapou Equal -1,63 | 23,40 116 | -1,15 71 2,62 31
XPNOWEUCEL  variances not

assumed
To keiuevo Equal 3,07 ,092 ,53 | 24,00 ,602 31 58 -89 1,51
meg variances
dlapnpiong assumed
eivaioades  Equal ,63 | 20,59 ,603 31 .58 -,91 1,52

variances not

assumed
OL Equal ,00 958 | -1,14 | 24,00 ,265 -,69 61 -1,94 ,56
TAnpogopieg variances
Tou apéxel  assumed
ndwaehmon  Equal -1,14 | 23,97 265 -69 61 -1,94 56
elvat variances not
eMnelg assumed
[e]} Equal ,05 ,832 | 1,16 | 24,00 ,258 ,62 ,53 -,48 1,71
TAnpogopieq variances
Tou mapéxel  assumed
ndaenmon  Equal 1,16 | 24,00 258 62 53 -,48 1,71
HOU $AVNKAV  variances not
QVaEIOTIOTES  assumed
H dlapnpion Equal 13 ,718 -94 | 24,00 ,357 -,62 ,66 -1,97 74
mnapéxet variances
ApKETEQ assumed
“)\719°¢°Plf39 Equal -94 | 23,36 ,358 -,62 ,66 -1,97 74
yatoUniAi  variances not

assumed
[e]} Equal 24 ,629 ,64 | 24,00 ,526 ,38 ,60 -,85 1,62
TAnpogopieg variances
Tou napéxel  assumed
n dlagnuion
yia o UniAi qual ,64 | 23,96 ,526 38 ,60 -,85 1,62
paivoval variances not
EYKUPES assumed




Efpat Equal ,04 ,847 -22 | 24,00 ,830 -15 71 -1,62 1,31
IKavorompévor variances
ME TIG assumed
TAnpodopieq
TIOU TIaPEXEL Egrtij:rlwes ot -22 | 23,96 ,830 -,15 71 -1,62 1,31
n dlagnpion
yiaToUniAj  assumed
Hoaphuon  Equal ,00 1,000 | -1,62 | 24,00 17 -85 52 1,92 23
KPATNOE TO variances
evdladépov  assumed
Hou ugnAd Equal -1,62 | 24,00 117 -85 52 -1,92 23
variances not
assumed
‘HBeAa va Equal ,88 ,356 | -1,66 | 24,00 1111 -1,08 ,65 -2,42 27
TpoXWPNow  variances
oTo eMopevo  assumed
BrAua puetd
mv Equal -1,66 | 23,39 1111 -1,08 ,65 -2,42 27
avayvwon variances not
Tou assumed
unviuatog
Sxnuartioa Equal ,90 ,352 -24 | 24,00 ,809 -15 63 -1,45 1,14
BeTIKN variances
droynywato assumed
UniAi Equal -24 | 23,42 ,809 -15 63 -1,45 1,15
variances not
assumed
Hdlapnuon  Equal 17 ,685 | -1,66 | 24,00 ,110 -,92 ,56 -2,07 23
Tapéxel variances
£MapKeig assumed
TAnpodopieq
Y vape Equal -1,66 | 23,65 ,110 -,92 ,56 -2,07 ,23
nefoetva variances not
SOKINAow TO  assumed
UniAi
©anbehava Equal 48 4494 | -1,61 | 24,00 21 =77 ,48 -1,76 22
uabw variances
neploodtepa  assumed
yatoUniAi  Equal -1,61 | 22,30 122 77 48 -1,76 22
variances not
assumed
©anbehava Equal 3,81 ,063 | -1,15 | 24,00 ,262 -,69 ,60 -1,94 55
XPNOIUOTIoMOow variances
T0 UniAi assumed
Equal -1,15 | 22,39 ,263 -,69 ,60 -1,94 ,56
variances not
assumed
Howaphuon  Equal 2,53 125 | 26 | 24,00 795 15 58 1,05 1,36
ue €kave va  variances
BAw va assumed
ayopacw 1o Equal ,26 | 20,12 ,795 15 ,58 -1,06 1,37
UniAi variances not
assumed

Mivakog 2. Ave€dptnta detypoto T-teot

4.16 Independent T-test Group 3 - 4

To group 3 - 4 anoteleito and 2 Siapopetikd oevdpia oto Linkedin. To tpito cevdplo {ntdel
QTS TOV AVALYVOOTTN Vo oXoAldoel k&tw amd tn Snuooicuon, yia va Tiepdoel OTo £TOUEVO
Briet, evdd To TéTopTo oevdiplo Tov kateuBovel ot éva landing page. ‘OTmwe poivetow kL ottd To
dedopéva atoug Tivakeg Sev Bpébnkov Slocpopéc, dllec avapopdc, AVAIESO OTLC ATIALVTHOELS
TV YoLTNTOV. [£yovdg To omolo anuaivel Twg oToug PoLTNTEG eV PAVNKE VAL TOUG PEPVEL TILO

KOVTAL OTO VOL QLYOPB&OOUV KATOLO oTtd T U0 TEVAPLAL.
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Group

Mean

Std.
Deviation

SE.
Mean

To U¢og Tou
KEIWMEVOU NG
dlagnuong
Hou Tapladel

13

3,71

3,69

1,73

1,60

To nipoibv
TIoU TIpoWBE(
n Sladnpon
e
evdlapEpel

14

13

3,93

3,62

1,49

2,02

To nipoibv
TIoU TIpoWBE(
n dlaPnuion
Taplalel oTIq
avayKeg pou

14

13

4,29

3,85

1,73

2,08

To nipoibv
TIoU TIpoWBE(
n dlagrpion
Ba pou
Xpnotueloel

14

13

4,36

3,54

1,50

1,94

To kelpevo
me |
650¢nulon,q
elvalL oadeg

14

13

4,64

4,69

1,22

1,32

O
TAnpodopieg
TIOU TIapEXEL
n dlagruion
eival
eAAmeic

14

13

3,21

3,31

1,89

1,38

38

O
TAnpodopieg
TIOU TIapEXEL
n dlagnuion
pou pavnkav
avaEloTIOTEG

14

13

3,14

4,08

1,75

1,89

A7

H dagrpion
TIApEXEL
CAPKETEQ
TAnpodopieg
yla o UniAi

14

13

4,00

4,08

Ot
TAnpodopieg
TIoU TIapEXEL
n dlapnpon
ya o UniAi
$aivovTal

£YKUpEQ

'S

14

13

4,07

4,62

Elpat
IKQVOTIONHEVO!
HE TIQ
TAnpodopieg
TIOU TIapEXEL

1 Slagnpion
yta to UniAi

4

14

13

3,50

4,00

1,29

1,29

54




H dagr)pon
Kpatnoe 1o
evdlagp £ pov
Hou udnAo

14

13

3,86

4,23

1,51

1,36

‘HBeAa va
TIpOX WPToW
OTO EMOUEVO
BAMa peTd
mv
avayvwon
Tou
pnvUpaTog

14

13

3,50

3,92

1,51

1,66

46

IXnuarioa
BeTIKA
aroym yla to
UniAi

14

13

3,64

4,46

H dlagnpion
TIApEXEL
ETIAPKE(g
mAnpodopleg
yla va pe
neioelva
Sdokipdow TO
UniAi

14

13

3,71

4,08

1,66

46

©anbeiava
MAbw
TEpLOCOTE paA
ya to UniAi

14

13

421

3,62

1,63

1,71

Bandsiava
X PN OlUOTION oW
1o UniAi

14
13

3,71
3,85

1,33
1,99

H dagr)pon
HE £kave va
BéAw va
ayopdow To
UniAi

w

S

14

13

2,50

2,92

1,22

1,66

Mivockorg 3. Opadikd otoTloTikd oTolyeiol

‘Onwe paivetou kL amd to dedopéva otoug Tivakeg, olte oe outh TV TTepintwon dev BpéBnkov

Sapopéc, &&iec avapopdc, ALVAMETO OTIC OTIAVTNHOELS TWV POLTNTOV.

leyovde to omoio

onuaivel TWE 0TOUC YOLTNTEC eV PAVNKE VAL TOUE PEPVEL TILO KOVTA OTO VAL OLYOPATOUV KATOLO

atd ta 0o oevdpLal.
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Levene's Test for Equality of Variances

T-Test for Equality of Means

Std. o " i
Sig. (2- | Mean Error 95% Confidence Interval of the Difference
F Sig. t df tailed) Difference)Difference| Lower Upper
To Upog Tou  Equal 41 527 ,03 | 25,00 973 ,02 ,64 -1,30 1,35
KEPEVOU TNG  variances
dlapruiong assumed
Mou Taiplaet Equal ,03 | 25,00 973 ,02 ,64 -1,30 1,34
variances not
assumed
To npoidv Equal 1,36 ,254 ,46 | 25,00 ,649 31 68 -1,09 1,71
Tou rpowBe{  variances
ndlapnuon  assumed
ue ; Equal 46 | 22,00 ,653 31 ,69 -1,11 1,74
evoladEpel  variances not
assumed
To npoiov Equal 41 ,527 ,60 | 25,00 5654 44 73 -1,07 1,95
Tiou mpowBel  variances
ndagnuon  assumed
T“‘Plc‘cal OGS  Equal ,60 | 23,46 5657 44 74 -1,09 1,96
Qavaykeg HoU  variances not
assumed
To npoidv Equal 1,22 ,280 | 1,23 | 25,00 ,230 ,82 ,66 -,55 2,19
Tou powBe(  variances
ndapnuon  assumed
6apou Equal 1,22 | 22,58 235 82 67 -57 2,21
XPNOIHEUTEL  variances not
assumed
To keipevo Equal ,00 ,960 | -10 | 25,00 920 -,05 49 -1,05 ,95
™mg variances
dlapruiong assumed
elvatcapeg Equal -10 | 2441 ,920 -,05 49 -1,06 ,96
variances not
assumed
[e]} Equal 1,51 ,230 | -,15 | 25,00 ,885 -,09 ,64 -1,41 1,23
TAnpogopieg variances
Tou apéxel  assumed
nadaghuon  Equal -15 | 23,73 884 -09 63 -1,40 1,21
elvat variances not
eMnelq assumed
Ot Equal 61 ,440 | -1,33 | 25,00 ,194 -,93 ,70 -2,38 51
TAnpogopieg variances
Tou Tlapéxel - assumed
ndagnuon  Equal -1,33 | 24,41 ,196 -,93 ,70 -2,38 51
HOU $AvNKaV  variances not
QvagIOTIoTEG  assumed
Howaphuon  Equal 1,49 233 | -,14 | 25,00 892 -08 56 1,23 1,08
napéxet variances
APKETEG assumed
TAnpogopleq  Equal -14 | 22,52 ,890 -08 55 -1,22 1,07
yaTtoUniAi yariances not
assumed
O1 Equal 95 ,340 | -1,04 | 25,00 ,308 -,54 52 -1,62 53
TAnpogopieq variances
Tou apéxel  assumed
33‘;’2’ Al Equal 1,04 | 2398 311 54 53 1,63 54
dalvovTal variances not
EYKUPES assumed
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Efpat Equal ,06 ,807 | -1,01 | 25,00 323 -,50 ,50 -1,562 52
IKavorompévor variances
HE TIG assumed
TAnpodopieq
10U napxet Egrtl;:rl] A 41,01 | 24,84 323 -50 50 1,52 52
n dlagnpion
ylaToUniAj  assumed
Howaphuon  Equal 24 625 | -67 | 25,00 507 37 56 152 77
Kpamoe To variances
evdlapépov  assumed
Hou UPnAS Equal -,68 | 24,98 ,5606 -37 55 -1,51 77
variances not
assumed
'HBeAa va Equal ,09 772 -,70 | 25,00 ,493 -42 ,61 -1,68 ,83
Tpoxwpnow  variances
oTo eMOpEvo  assumed
Brua petd
mv Equal -,69 | 24,29 ,495 -42 ,61 -1,68 ,84
avayvwon variances not
TOU assumed
unviuatog
Sxnuartioa Equal ,04 ,848 | -1,71 | 25,00 ,099 -,82 48 -1,80 A7
BETIKN variances
droynywato assumed
UniAi Equal -1,70 | 23,84 ,101 -,82 48 -1,81 17
variances not
assumed
H dapnuon  Equal 29 ,695 | -63 | 25,00 5634 -,36 58 -1,55 ,82
Tapéxel variances
eMapkeiq assumed
TAnpogopieg
Y vape Equal -,63 | 23,01 ,538 -,36 ,58 -1,56 ,84
neloelva variances not
SOKINAow T0  assumed
UniAi
Ganbehava Equal 29 ,697 98 | 25,00 ,360 ,60 ,64 =72 1,92
uabw variances
neploodtepa  assumed
yatoUniAi  Equal 93 | 24,60 361 60 64 -73 1,92
variances not
assumed
©anbehava Equal 1,86 ,185 -20 | 25,00 ,840 -13 ,65 -1,46 1,20
XPNOIHOTIoN 0w variances
T0 UniAi assumed
Equal .20 | 2067 | 843 -13 66 -1,50 1,24
variances not
assumed
Howaphuon  Equal 1,04 318 | -76 | 25,00 455 42 56 157 73
ue ékave va  variances
BAw va assumed
ayopaow 10 Equal -75 | 22,03 461 -42 56 -1,59 75
UniAi variances not
assumed
’ / ’
Mivakog 4. Avedptnta detypoto T-teot
4.17 Anova

‘Emeita amd to T-teot mpaypotomolhOnke one way Analysis of Variance yia to téooepa
oevdpia tautdypova.. To one-way ANOVA eival évol oTaLTLOTIKS TEOT TOU XPNOLLOTIOLELTOW YLoL
VoL ouUYKpivel Tic péoec TIéC TPV 1 Tteptoodtepwv opddwv. Xpnoipototeitouw étav Béhoupe va
péBoupe ov LTTAPYEL OTATLOTIKE ONUOVTLKY SLotopd HeTAd D TwV HECWV TULOV TWV ORAS®Y.
Mo v peiwon tne mbavétntoc v Bpoue Peudh Betikd amoteréopator, AdyYw TOAAATADY

ovykploswv, spapudotnke 1M SLépbwon Bonferroni we post-hoc test.
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95% Confidence Interval for Mean

Std. Std.
Grouping | N | Mean Deviation| Error Lower Bound Upper Bound  |Minimum Maximum
TougogTOU 1 13 | 3,46 1,39 ,39 2,62 4,30 1,00 5,00
KEILEVOU TNG 2 13 | 4,23 1,83 51 3,12 5,34 1,00 7,00
33??;:;3225[ 3 14 | 3,71 1,73 46 2,72 4,71 1,00 6,00
4 13 | 3,69 1,60 A4 272 4,66 1,00 6,00
Total 53 | 3,77 1,62 22 3,33 422 1,00 7,00
To mpoiév 1 13 | 3,69 1,44 ,40 2,82 4,56 2,00 7,00
rou ipowdel 2 13 | 4,08 1,66 46 3,08 5,08 1,00 6,00
”5“’"’“““’“ 3 14 | 3,93 1,49 40 3,07 479 2,00 6,00
L’Vamq,épm 4 13 | 3,62 2,02 56 2,39 484 1,00 7,00
Total 53 | 3,83 1,63 22 3,38 428 1,00 7,00
To npoidv 1 13 | 3,46 1,81 50 2,37 455 1,00 7,00
nou ripowdel 2 13 | 462 1,61 45 3,64 5,59 2,00 7,00
Qﬂ?gf&‘ﬂq 3 14 | 4,29 1,73 46 3,29 5,28 2,00 7,00
avéykeg pou 4 13 | 3,85 2,08 58 2,59 5,10 1,00 7,00
Total 53 | 4,06 1,81 25 3,56 456 1,00 7,00
To npoidv 1 13 | 3,54 1,94 54 2,37 471 1,00 7,00
nou ipowdel 2 13 | 4,69 1,65 46 3,69 5,69 2,00 7,00
i jfg‘:j“”“’“ 3 14 | 436 | 150 40 3,49 522 | 100 | 600
xpnowebost 4 13 | 3,54 1,94 54 2,37 471 1,00 7,00
Total 53 | 4,04 1,79 25 3,55 453 1,00 7,00
Tokelpevo 1 13 | 4,85 114 32 4,16 5,54 3,00 7,00
me 2 13 | 454 1,76 49 3,47 5,60 1,00 7,00
2%33’(‘&‘&12‘2 3 14 | 484 | 122 32 3,94 534 | 300 | 700
4 13 | 4,69 1,32 ,36 3,90 5,49 3,00 7,00
Total 53 | 4,68 1,34 18 431 5,05 1,00 7,00
Ol 1 13 | 3,15 1,57 A4 2,20 4,10 1,00 7,00
rAnpogopieg 2 13 | 3,85 1,52 42 2,93 476 1,00 6,00
“%‘f(;“’f’sf‘“ 3 14 | 3,21 1,89 50 2,12 4,30 1,00 7,00
lem” My 13 | 3,31 1,38 ,38 2,48 4,14 1,00 6,00
eANmelG Total 53 | 3,38 1,58 22 2,94 3,81 1,00 7,00
ol 1 13 | 3,77 1,36 38 2,95 459 2,00 6,00
mAnpogopieg 2 13 | 3,15 1,34 37 2,34 3,97 1,00 6,00
""6?;;‘?53‘5‘ 3 14 | 3,14 1,75 A7 2,13 415 1,00 7,00
Hou pavnkay 4 13| 408 | 189 52 2,93 522 | 100 | 7,00
avagloruoreg  Total 53 3,53 1,61 ,22 3,08 3,97 1,00 7,00
H dophmon 1 13 | 3,00 1,53 42 2,08 392 1,00 5,00
napéxel 2 13 | 3,62 1,80 50 2,52 4,71 1,00 7,00
gﬁ;gg;‘?opisq 3 14 | 4,00 1,71 46 3,01 4,99 1,00 7,00
yiaToUniAi - 4 13 | 4,08 1,12 31 3,40 475 2,00 6,00
Total 53 | 3,68 1,58 22 3,24 411 1,00 7,00
O ) 1 13 | 4,08 1,55 43 3,14 5,02 1,00 6,00
Eﬁﬂ%“;}g;?ﬁ 2 13 | 3,69 1,49 A1 2,79 4,59 2,00 7,00
naagnmon 3 14 | 4,07 1,27 34 3,34 4,80 1,00 6,00
yatoUniAi 4 13 | 462 | 145 40 3,74 549 | 200 | 700
g?,l(‘f,%gm Total 53 | 411 1,44 20 3,72 451 1,00 7,00
Elpat o 13 | 3,69 1,84 51 2,58 481 1,00 6,00
t’l‘s";“’;“m"““@ 2 13 | 3,85 1,77 49 2,78 4,92 2,00 7,00
mAnpodopiec 3 14 | 3,50 1,29 34 2,76 424 1,00 6,00
"%U TAPEXEL 4 13 | 4,00 1,29 .36 3,22 4,78 2,00 6,00
meg E‘,‘,ﬂ? Total 53 | 3,75 1,53 21 3,33 4,18 1,00 7,00
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Holagnmon 1 13| 362 | 1,33 37 2,81 442 | 100 | 600
KpaTNoE 10 2 13| 446 | 1,33 37 3,66 527 | 200 | 700
ﬁ;ﬁ‘gmgg" 3 14| 386 | 1,51 40 2,98 473 | 1,00 | 6,00
4 13| 423 | 1,36 38 3,41 505 | 100 | 6,00
Total 53 | 4,04 | 1,39 19 3,66 442 | 100 | 700
HeeAa va 1 13| 377 | 1,79 50 2,69 485 | 1,00 | 6,00
o nbpeve 2 13 | 485 | 152 | 42 3,93 576 | 200 | 7,00
Bf]\l;lﬂ HeTA 3 14| 350 | 1,51 40 2,63 437 | 1,00 | 6,00
g\}d\(vmcm 4 13| 392 | 166 46 2,92 492 | 1,00 | 7,00
E%L\:auamq Total 53 | 400 | 165 23 3,54 446 | 1,00 | 7,00
IXNuAaTioa 1 13 4,00 1,47 41 3,11 4,89 1,00 6,00
BeTikN 2 13| 415 | 1,72 48 3,11 520 | 200 | 7,00
S‘:l‘i’;’i“ yato g4 14 | 364 1,15 31 2,98 4,31 2,00 5,00
4 13| 446 | 1,33 37 3,66 527 | 200 | 7,00
Total 53 | 4,06 | 142 20 3,67 445 | 100 | 700
Hoaghuon 1 13 | 346 | 1,33 37 2,66 427 | 1,00 | 5,00
enopReic 2 13| 438 | 150 | 42 348 529 | 200 | 7,00
Tnpodopieg 3 14 | 3,71 1,33 35 2,95 448 | 1,00 | 6,00
yia va Je
neiosl va 4 13 4,08 1,66 46 3,08 5,08 1,00 7,00
B?]'i“;‘i"m‘” T Total 53 | 3,91 1,46 20 3,50 431 1,00 | 7,00
Gandshava 1 13 | 431 1,38 38 3,48 514 | 1,00 | 6,00
HABw 2 13 | 5,08 1,04 29 4,45 5,70 4,00 7,00
"fa p;‘;"@;ﬁfi“ 3 14 | 4,21 1,63 43 3,28 5,15 2,00 7,00
v 4 13| 362 | 1,71 47 2,58 465 | 1,00 | 600
Total 53 | 430 | 151 21 3,88 472 | 100 | 700
Gandshava 1 13| 431 1,32 36 3,51 510 | 1,00 | 6,00
XPNOILOTIONow 2 13| 500 | 1,73 48 3,95 605 | 300 | 7,00
o UniAi 3 14| 371 | 133 35 2,95 448 | 200 | 6,00
4 13| 385 | 1,99 55 2,64 505 | 1,00 | 7,00
Total 53 | 4,21 1,65 23 3,75 466 | 1,00 | 7,00
HolagRmon 1 13| 292 | 1,2 31 2,25 360 | 1,00 | 400
HE ékaveva 2 13| 277 | 1,79 50 1,69 385 | 100| 700
2‘373‘5’6‘(’}%’ w© 3 14 | 2,50 1,22 33 1,79 3,21 1,00 | 500
UniAi 4 13| 292 | 166 46 1,92 392 | 1,00 | 6,00
Total 53 | 2,77 | 144 20 2,38 317 | 1,00 | 7,00

Mivokorg 5. Amewcdvion mivaka
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TEEPLYPALPLKOV ALTIOTEAECUATWV




Levene
Statistic

dft

df2

Sig.

To U¢og Tou
KELWWEVOU NG
dlagnuiong
Hou Talpladel
To npoidv
Tou TIpowBE(
n dlaenuion
Ve
evilaPEpEL
To npoiov
TIoU TipowBe
n dlagnuion
Taplalel oTIq
avAaykKeg Hou
To mipoidv
TouU TpowBel(
n dlagnpion
6a pou
Xpnoipeloel
To kelpevo
me |
Blagnuiong
elvar oadég
OL
TAnpodopieg
TIOU TIAPEXEL
n dlagnpuion
eival
eAneig

(o]}
nMAnpogopleg
TIOU TIAPEXEL
n Slagnpuion
Hou pavnkav
ava&lomoTeg
H dlagruon
TApEXEL
QpPKETEQ
TAnpodopieg
yia to UniAi
(o]}
nMAnpogopleg
TIOU TIAPEXEL
n dagnpion
yia to UniAi
¢daivovtal
£YKUpPEG
Eiuat
IKavoronuévo
HE TIG
nAnpogopieg
TIOU TIAPEXEL
n dlagnuion
yia to UniAi

39

84

36

,80

1,31

,64

1,32

1,44

47

1,66

60

49

49

49

49

49

49

49

49

49

49

,761

478

179

,498

281

,591

278

242

,708

,188




H dagpnuion 13 3 | 49 | 945
KpAtnoe To
evdlapEpov
HoU UYNAS
‘HBeAa va 35 3 | 49 |,789
TPOXWpPNoW
OTO EMOUEVO
priua peta
mv
avayvwan
TOU
MnvUuaTog
ZXnuarioa 81 3 | 49 | 492
BeTIKN
aroym ya to
UniAi

H dagpnuion A7 3| 49 | 917
Tapéxel
eTapkKeiq
TAnpodopieg
yla va pe
neioeLva
SOKIUAow To
UniAi
©anéeiava 1,82 3 | 49 | ,155
MGBw

TE PLOCOTE pa
yia 1o UniAi
©anbeiava 1,79 3| 49 | ,161
X PNOILOTION oW
T0 UniAi

H dla¢ruion 1,22 3|49 | 311
HE EKave va
BEAw va
ayopaow To
UniAi

Mivorkotg 6. ATelkdvion TVOKOL ATTOTEAECUATWY TECT OMOYEVELOLC SLOKULALVOEWV

61



Sum of Mean
Squares | df | Square F Sig.

To Opog Tou  Between 412 | 3 1,37 | ,51 | 681
kelpévou g Groups
dlapnuang  Within 133,16 | 49 2,72
Hou TaIPIAlEL  Groups

Total 137,28 | 52
To npoiév Between 1,77 | 3 ,59 21 | 887
mou npowBel  Groups
ndapnuon  Within 135,70 | 49 2,77
HE , Groups
EVBGEPEL oy 137,47 | 52
To npoidv Between 9,97 | 3 3,32 11,01 | ,395
mou npowBel  Groups
n3aenuon  Within 160,86 | 49 3,28
T(]llpl{lqsl OTIS  Groups
QVAYKEG HOU 1o 170,83 | 52
To mpoiov Between 13,48 3 4,49 11,44 | 241
mou npowBel  Groups
N3WaPNUOnN  Within 152,45 | 49 3,11
Bapou Groups
XPNOWEUGEL  1otq) 165,92 | 52
To keipevo Between 64 | 3 21 1 | ,952
mg Groups
dlapnuang  Within 92,91 | 49 1,90
glval qu)sq Groups

Total 93,55 | 52
o]l Between 3,94 3 1,31 51 | 678
mnpogopleg  Groups
TouTapexXel  Within 126,51 | 49 2,58
ndanuon  Groups
eival
EANME(S Total 130,45 | 52
Ot Between 8,57 3 2,86 | 1,11 | 356
n?\npocpgp(sq Groups
TOU MAPEXEL  Within 126,64 | 49 2,58
n 510;}3,71”107] Groups
Hou pavnkav
avagibmotee 1Ot 135,21 | 52
H dwa¢nuon  Between 9,556 | 8 3,18 | 1,30 | ,285
TIapPEXEL Groups
OpKETEG Within 120,00 | 49 2,45
mNpodopieq  Groups
vatoUniAi - g 129,55 | 52
Ot Between 562 | 3 1,87 | ,90 | /446
n?\npocpgp(sq Groups
oo KEl Within 101,70 |49 | 2,08
n dlagnuion Grou
yia To UniAi oups
¢atvovtal Total 107,32 | 52
£YKUPEG
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Eipat Between 185 | 3 62 | ,25 | ,860
Ikavorompévo Groups
PE TIG Withi
mnpodopleg ithin 119,96 | 49 2,45
nou mapéxel  CGroups
ndaenuon  Total 121,81 | 52
yia o UniAi
H diadnuion Between 5,569 3 1,86 97 | 415
KpATnoe To Groups
EVBIAQEPOY  Within 94,33 | 49 1,93
HOUUYNAG  Groups
Total 99,92 | 52
‘HBeAa va Between 1358 | 3 453 (1,73 | 174
MpoXwpHow Groups
OTO EMOUEVO
BAua HeTA Within 128,42 | 49 2,62
mv Groups
avayvwan
TOU Total 142,00 | 52
unvuuatog
IXnuaTioa Between 469 | 3 1,56 77 | 519
BETIKNA Groups
aroyn yia o Within 100,14 | 49 2,04
UniAi Groups
Total 104,83 | 52
H dwapnpion  Between 644 | 3 215 1,01 | ,396
napéxel Groups
ETIAPKEIQ
mAnpogopieg  Within 104,09 | 49 212
yla va pe Groups
neioeLva
dokiuaow to  Total 110,53 | 52
UniAi
Qanbelava Between 14,04 3 468 (2,18 | ,102
uadw Groups
TMEQPLOCOTEPA  Within 105,13 | 49 2,15
yia to UniAi Groups
Total 119,17 | b2
©anbéehava Between 13,40 | 3 4,47 (1,72 | 175
Xpnotporomow Groups
To UniAi Within 127,32 | 49 2,60
Groups
Total 140,72 | 52
H dagnpion Between 1,63 3 54 25 | ,860
pe ékave va  Groups
8¢Aw va Within 105,65 | 49 2,16
Cl\((_)p_ﬂ(m) TO Groups
UnlAl Total 107,28 | 52

Mivokorg 7. Atieikdvion mivoko aTtoTeAeodTwy anova

5 Xupmepaopata

ATé TV épevval, okomdc fTay, vo SlaTiiotooupe to Pabud e€otopikevone Tne Sioupfuionc

oTo kowd To omoto armevBiveton, TNV ToldtnTaL Tou unvipatog, to Pabud welboic ko ThV
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mpdBeon ayopdc. O epwthosic Tov uetpdve tov Babud e€atopikevornc:
1. To Oypoc Tou kelpévou TNC SLa@hpLone pov toupLdlet.
2. To mpoidv mov powbel 1 Siocpfuion ue evdiopépet.
3. To mpoidv Tov Tpowbei 1 Srocpruion Touptdler oTic vdykeg pov.
4. To mpotdv Tov mpowbel 1 Srapfion Bal pov xpnotpeloet.

poiveTo vou eivor dvw tou petplov kabme o péoog dpoc Twv péowv amd Tic 4 epwthoelc sivor
3,925.

‘Ocov aopd TIC EPWTNOELC OV KETPAVE TNV TOLOTNTA TOU UNVOULALTOC:

1. To keipevo tne drapfuione eivall copéc.

N

. O Thnpoyopicg Tou Tapéxel M drovpuon siva eNteic.

w

. Ou TMAnpoyopieg Tou TaLpéXeL N SLALYHLOTN LoV PAVTKAY voLELOTILOTEG.

S

. H Suaphpon Tapéyxer apketéc TAnpoywopieg yiow to UniAi.

(6;]

. O mAnpoyopieg Tou Tapéxet N Srocpruton yiow to UniAi gaivovton £ykupeg.
6. Elpou ikovotoinpévoc e tic TAnpogopieg mou Ttopéxel 1 Staphpiom yree To UniAi.

padveton va givor kL autd dve tou petpiov kabog avépyeton oto 3,855.

Mo tov Babud melbolc, oL péool dpoL TV pwTHoEWV:
1. H Srapruion kpdtnoe to evdiopépov wou vPnAé.
2. 'HBeAat va tpoywpfow oto emduevo Pruo HeTd TNV avdyvwon Tou unviRaTog.
3. Lymuértioa Betikn dmodm yioe To UniAi.
4. H Suaphpuon Tapéxel eTopkeic TANpopopieg yiow v pe Teioel vou Sokipdow to UniAi.

Zemépooav kAT TOAD To péTpLo Lo ko égtooe ato 4,002.

Téhoc, oL gpwtroeic Tov petpdve tov Pabud mpdBeone ayopdic:
1. Oa f0eha va pébw meplocdtepar yiow To UniAi.
2. Oa N0eda va xpnootoiow to UniAi.

3. H Siopfon pe éxave va BéAw val ayopdow to UniAi.
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emione pailveton v Eemépaoay to pétplo kobwe éptacav to 3,76. Qotdoo otnv TeAeuTala
epWOTNOM, elvall oNuovTikd vor avalpepBel e o péoog 6poc Twv anavtioewy sival kdtw Tov
petpiov kaBog avépyeto oto 2,77. Mpoywavig eubivetol oto Yeyovdcg bt o Xpfiotng O pémer
val TANPOoEL Yo vo attokThoel TtpdoPaon oto UniAl ki ocutd paiveton va toug duoavaoxetet.

Ta amotedéopota Tov T-test avdpeoo ota 2 group amavtioewy twv gortntov (1-2 ko
3-4) pog Selyvouv Twg dev UTLEPXOUV OTATLOTIKE ONUAVTIKEG Blapopéc avdieoa ota §vo do-
popetikd marketing mix, Tov on-platform kot tov landing page oto X. LTaTIOTIKE ONUOALVTLKT
SLocpopd paivetol val punv uTtdpyel ko oto 800 SlapopeTikd marketing mix, tTov on-platform
ko tov landing page oto Linkedin. To {80 paivetan ko amd tow amtoTeEAéOPOTOL TOV anova
OTov cULYWVAL e TOL OTOLXElOL OTOug Tivakeg Sev palveToll VoL UTTAPYOUV OMULOLVTIKEG OTOTL-
OTLKEG BLaLPOpPEC AVALECO OTAL TECOEPXL BLOLYOPETLKA oevdplal. Autd onpaivel Twe oL TEToepLg
ouddec twv epwtnBéviwv dev Pprfikay kdTolo amd ToL oevdplal o EAKVOTLKS. Y& autd lowe
vo. euBiveton To pkpd Selypol, MLolC KO OTO £p@WTNUATOASYLO amtdvTtnoov Aydtepa amd 60
dtopal, o ovykekpuéval 53, dnhadf amd 13 pe 14 dtopa oto kdbe éva. EvBeyopévag pe
TEEPLOOOTEPEG ATILVTNOELG OTA EPWTNILATONSYLAL VoL PovdTLY SLatpopdt d&Lal oXOANaLopoU otV
avdAuon Twv dedopévav. Q0TO00 TAPATNPOVTOC TOL ATOTEAECLOTA TOV anova @oalveTol oL
péool 6pol kotd kOpLo Adyo va givor Tdvw attd 3,50. AnAadt| oL ATUVTHOELS OTO EPWTMLOL-
ToASYLL THiVOuV val eivol dvw Tou uetpiov Tpog T Oetik? TAevpd. Ev kartokAeidt ou gortntéc
TIOU ATLAVTNOOY OTA EPWTNATONSYLA paveTow val Toug &yytée ot dloupruiomn Betikd. Anladi
O€ TPOLKTLKT EQPOUPLOYT TO SLopNULo Tk pfivupe @oivetan vor dupnoe BeTikn evtOTwoT oToug

OLVOLY VWO TEC TOV.
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